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FIRM WILL BE DISSOLVED, 


BUSINESS TO BE HANDLED DIRECT 


Dickson & Tweeddale to Discontinue 
Large New York Office—Agents 
Report to New Orleans. 


Notice has been given to the large 
clerical force of Dickson & Tweeddale, 
general agents, 84 William street, that 
the New York office of the firm is to 
be discontinued the latter part of this 
month. Robert Dickson, senior member 
of the firm is now in New Orleans, di- 
recting the affairs of the Southern In- 
surance Company of that city of which 
he is president and following the clos 
ing up of the New York general agency, 
R. D. Tweeddale, junior member of the 
firm will divide his time between New 
Orleans and Baltimore, having been 
elected president of the German Union 
Fire of the latter city on Saturday of 
last week. 


In addition to a large surplus line 
business, Dickson & Tweeddale have 
been general agents of the Southern of 
New Orleans and Guardian Fire of Pitts- 
burgh; in fact for some time practically 
the entire underwriting of these compa 
nies, together with the accounting was 
cone in this office. 


A year ago Mr. Dickson moved to New 
Orleans, taking several employes of the 
New York office with him, at which time 
the actual executive offices of the South- 
ern were retransferred to that city. The 
eastern general agency of the company, 
however, remained here and several 
Pacific Coast agencies also reported to 
New York. 


This, together with the maintenance 
of the underwriting department of the 
Guardian Fire was sufficient to warrant 
a continuance of the office as one of the 
largest general agencies in the city, oc 
cupying for headquarters practically the 
entire secon: floor of the Royal build- 
ing, 84 William street. 

The reinsurance of the Guardian Fire 
in the Southern and the decision to have 
most of the agencies of the retired com- 
pany report direct to New Orleans took 
a great deal of the work and responsi- 
bility from the New York office. Subse- 
quently it was decided to have agents 
in California, Washington, Utah, Mon- 
tana and Tennessee report direct to 
New Orleans. 

With the final consummation of the 
deal whereby Dickson & Tiweeddale se- 
cure physical control of the German 
Union of Batimore it was determined to 
practically close up the Bastern office. 
T. A. Duffey, who has charge of the New 
England field for the Southern with 
headquarters in New York will continue 
in that capacity, and though heretofore 
reporting to the New York office it is 
likely that he will in the future report 
direct. 

In addition thereto a nominal office 
may be retained in the Wolfe building, 
$0 William street, which will be the 
headquarters for those having field 
supervision of New York, Pennsylvania 
and New Jersey. 

Robert Dickson. 


Robert Dickson has long been identi- 
fied with fire underwriting affairs in this 
country. He came to this side from 
Scotland in 1866, identifying himself 
with the San Francisco firm of Cross & 
Co. In 1874 he took charge of the 
Pacific Coast interests of the London 
Assurance for the firm. In 1877 he was 

(Continued on page 9.) 
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“WASHINGTON LIFE. REINSURES 


IN PITTSBURGH LIFE AND TRUST. 


Reinsuring Company’s Capital Increased 
to $1,000,000—Statem-nt to Policy- 
holders by Presid: .it Baldwin. 


The business of the Washington Life 
Insurance Company has been reinsured 
in the Pittsburgh Life and Trust Com- 
pany, the paid-in capital of the latter 
being increased to $1,600,000. 

The financial statement of the Pitts- 
burgh Life and Trust as of December 
3ist, 1908, shows the following: 

Cash capital $1,000,000 

Assets 23,502,663 

Reserve on policies in force. 21,407,816 

Assets in excess of all legal 
requirements 

Insurance in force 


1,603,236 
75,000,000 


The Washington Life was purchased 
some four months ago by parties iden- 
tified with the Pittsburgh Life and 
Trust, the intention being to either 
merge the companies under a reinsur- 
ance arrangement or conduct them un- 
der a joint management, thereby effect- 
ing a large saving in operating expen- 
ses. 

Economy in Co-operation. 

In a statement to the policyholders of 
the Pittsburgh Life and Trust and the 
Washington Life, W. C. Baldwin, presi- 
dent of both companies, has the follow- 
ing to say regarding the advantages 
which accrue from the merger: 

“Were it not for the co-operation of a 
large number of persons, it would not 
be possible for a provision to be made 
extending into the future for those de- 
pendent upon you. Therefore, life in- 
surance companies have in the field 
agents soliciting for the purpose of in- 
creasing the number of lives they have 
insured, and in the general course of 
business it is only possible to increase 
the number of lives that a company has 
insured as the agents secure applica- 
tions for individuals, whereas, by put- 
ting together the business of two or 
more companies the group can be en- 
larged more quickly and at a much less 
cost, and this makes possible the reduc- 
ing of the expenses of the conduct of 
the business of the companies that are 
merged. 

Forty-Three Thousand Policyholders. 

“The Washington Life Insurance 
Company had twenty-eight thousand 
policyholders; the Pittsburgh Life and 
Trust Company had fifteen thousand 
policyholders. Therefore, the merging 
of the business of the two companies 
creates a group of forty-three thousand 
lives, which will greatly benefit all the 
policyholders of the merged group. The 
Pittsburgh Life and Trust Company 
now has outstanding business amount- 
ing to seventy-five millions, and the an- 
nual income of the two companies com- 
bined is four and one-half millions. 
Among the two hundred legal reserve 
life insurance companies transacting 
business in the United States, there are 
but twenty-one companies with a larger 
income. 

Large Saving Effected. 

“The nature of life insurance is such 
that the volume of the premium income 
has much to do with economy. In 1906 
the Pittsburgh Life and Trust Company 
assumed the policy obligations of the 
Security Trust and Life Insurance Com- 
pany, which company, prior to that 
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time, expended about 42 per cent. of its 
premium income for expenses, whereas 
in 1907 the Pittsburgh Life and Trust 
Company expended only about 17 per 
cent. of its premium income for expen- 
ses, which is less than the amount ex- 
pended by the average life insurance 
companies in the United States. Thus 
it will be seen that a saving of about 
25 per cent. was. made. 

“Since merging the business of the 
Washington Life Insurance Company 
and the Pittsburgh Life and Trust Com- 
pany, the premium income will be more 
than double that of 1907, and it is reas- 
onable to assume that the expense of 
the conduct of the business will be 
materially reduced. It is hoped by the 
management to reduce the cost of the 
conduct of the business of the Wash- 
ington Life Insurance Company’s policy- 
holders to such an extent as to make a 
saving of many thousands of dollars to 
them. 

“The Pittsburgh Life and Trust Com- 
pany has been conducted under the 
direct home office system—that is, ali 
business is transacted, as far as it is 
possible, direct with the policyholders. 
It is the desire of the management to 
have each policyholder feel that he has 
an interest in the company, and we re- 
quest that you communicate direct with 
the home office of the Pittsburgh Life 
and Trust Company at any time and 
your communication will have prompt 
attention.” 


Capital Stock Increased. 


The cash capital of the Pittsburgh 
Life and Trust, which for some time 
was $659,000, has been increased to $1,- 
000,000 and in addition to this amount 
it has a net surplus as additional secu- 
rity to policyholders of $603,236, mak- 
ing its total funds in excess of reserve 
and all other requirements, $1,603,236. 

The Pittsburgh Life and, Trust Com- 
pany was organized by William C. Bald- 
win, now president, following a success- 
ful experience in life insurance field 
work, during which time he showed 
himself to be a man of more than ordi- 
nary business ability. 

Interests of policyholders are fully 
conserved when under his supervision. 
That increased insurance in force, or 
annual income, is not deemed an ex- 
cuse for increased expenses is shown 
by reference to the history of his com- 
pany. There is not a question of doubt 
but that it will be the aim of Mr. Bald- 
win to make the returns to policyhold- 
ers: greater than ever before, as_ set 
forth in his statement printed above. 

Some question having arisen as to the 
right of a non-admitted company to re- 
insure the business of a company of 
this State without first receiving per- 
mission from the Insurance Depart- 
ment, Mr. Baldwin is quoted as having 
said: 

“Nothing has been done that was not 
in keeping wita proper business meth- 
ods or in harmony with legal advice 
from leading attorneys of New York 
and Pittsburg. Mr. Kelsey has merely 
carried out what he considered his duty 
under the premises. When we moved 
our assets we did it with the aid of the 
clerical force of the Washington Life 
Insurance Company, many of whom are 
here in our employ. Those whom we 
could not employ we gave a month’s 
salary. We moved at midnight because 
other corporations had done so and not 
to evade any legal obstacles.” 

It is stated that the Pittsburgh Life 
and Trust has asked the New York In- 
surance Department to send an examin- 
er to go over its affairs in conjunction 
with an examiner of the Pennsylvania 
Department as a preliminary to a for- 
mal application for a license to do busi- 
ness in this State; that pending action 
the company has offered to place the 
former assets of the Washington Life 
in trust with a Pennsylvania trust com- 
pany mutually agreed upon. 





By a recent vote the members of the 
Newark Fire Insurance Exchange con- 
cluded to retain the present offices of 
the association in the Union Building. 


RESULTS FOR PAST YEAR 


SUBSTANTIAL INCREASES MADE. 








Business Secured Demonstrates Stabil- 
ity of Life- Insurance Structure— 
Sanguine of the Future. 





While it is impossible to give the 
exact business of the life companies for 
the year 1908 at this time, The Bastern 
Underwriter is privileged to give an ap- 
proximation thereof from estimates sup- 
phed by the following companies: 


Business Paid For 


1908 1907 
Aetna Life ....*$34,418,252 $27,367,767 
American Cent. 6,800,000 6,700,000 
Bkrs. Res. Life 6,000,000 5,800,900 
Citizens Life .. 6,500,000 11,000,000 
Columbian Nat’l 5,250,000 5,000,000 
Con. General .. 7,000,000 5,000,900 
Contin’t’l, Utah 2,500,000 1,500,000 


d. ( 1,500,000 


’ : Tud. 6 2A G 
Colonial . ‘Ord. 7 11,060,000 12,064,594 


Equit’ble (N.Y.) 90,000,009 73,279,540 
Equitable, Iowa 6,600,000 6,023,431 
Fidelity Mut. .. 17,000,090 15,533,021 
Franklin Life *6§ 000,009 5,848,000 
Germania ..... 11,250,000 11,467,000 
Home Life .... 8,750,000 8,000,000 
Illinois Life 9,500,000 10,900,000 
John Hancock . *41,000,000 ......... 
Lamar Life ... 1,000,000 1,200,000 
Manhattan 6,500,000 4,000,000 
Mass. Mutual . *26,300,000 21,400,000 
Mich. Mutual .. 4,798,000 5,535,712 
Michigan State 2,200,000 509,500 
Mutual Benefit . 61,489,367 57,703,953 
Nat’l of Vt. 16,159,921  18,000;°00 
National U.S.A. *9,000,000 15,649,000 
New Eng. Mut. 17,750,000 16,000,000 


North’w’n Mut. 109,000,009 104,900,000 


N‘thw’n Nat'l 4,500,000 3,800,000 
No. Americaa.. 4,5:90,000 3,754,500 
Mw. E. Gite... SERCO an ccsancdss 
Old Colony *950,000 first year 
Oregon Life ... 1,000,000 970,000 
Pacific Mut. ... 20,000,000 25,000,000 
Penn Mut, 70,000,000 69,000,900 
Phoenix Mut... 13,700,000 13,438,000 
Provident L.&T. *22,000,090 20,701,000 

Ind. ( 212,000,000 159,471,000 
Prudential 5,4 } 94,000,000 73,070, 0 
Reliance *...... *7,000,000 5,946,374 
Reserve Loan . 2,971,240 1,800,000 
Royal Union 4,000,000 3,600,000 
South Attlantic 4,200,000 3,200,600 
Southern States 5,000,000 4,500,009 
State Mut., Ga. 16,000,000 29,000,000 
Union Central . 30,000,000 31,000,000 
Union Mutual.. 2,500,000 2,509,000 
U. S. Annuity.. 3,350,000 2,906,000 
Volunteer State 3,250,000 4,000,000 


*Business written. 

Coupled with the above, it is inter- 
estiag to note the comment of company 
executives as to the experiences of the 
past year, the results achieved and the 
outlook for the future. 

President E. J. Heppenheimer of the 
Colonial Life of Jersey City says: 

Considering the business depression, 
which especially effected our industrial 
policyholders, the results for the year 


are as good as could b2 expected ani 
we will show an increase of business 
in force which was not anticipated in 
our forecast made during the first quar- 
ter. The future outlook was never 
better. F 

Secretary J. C. Cummins of the Equit- 
able Life of lowa: 

We have paid about $50,900 less in 
death losses than in 1907, and had an 
average, I suppose, of at least four mil- 
lions more at risk. We have extended 
our agency work in the Western part 
of our field, increasing considerably 
the number of our representatives; also 
the old business has renewed very well. 
In the Eastern part of the field the 
lapse ratio has been heavier, and we 
have met with less success in securing 
new agents, and this, we think, is be- 
cause the West has been much more 
prosperous than the East during the 
last year. We have the highest expec- 
tations for the future. Cvoaditions are 
improving in our Eastern field and in 
the Western field as well, and we antici- 
pate another handsome increase in 2ew 
business in 1909. 

L. G. Fouse, president Fidelity Mutual 
Life: 

The results for the year, in view of 
the time lost the first three months 
of the year in conforming to the aew 
statutory requirements, have been, in 
a general way, satisfactory. The ex- 
ceptions result from legal requirements 
which prevent life companies from 
properly safeguarding the interests of 
policyholders against willful and ma- 
licious concealment, or fraud, and also 
the statutory requirement as to cash 
surrenders and policy loans. These are 
distinctively against the best interests 
of the business and of the policyholders. 
The surrenders deprive the dependents 
or business of the insured from the 
protection vouchsafed by the policy be- 
cause of the facility with which the 
same can be surrendered or loans secur- 
ed. In other words, the effort to con- 
vert life insurance into banking is a 
mistake that should be corrected by 
changing the laws. 

Henry Abels, secretary Franklin Life 
of Illinois: 

The general results for the year are 
quite satisfactory. We will have out- 
standing insurance amounting to over 
thirty-five millions, nearly five millions 
of admitted assets, and in the neighbor- 
hood of thr2e-quarters of a million of 
surplus. 

William H. Sargeant, second vice- 
president Massachusetts Mutual Life: 

We have had a very satisfactory year, 
and will show substantial gains in all 
departments. We consider the pros- 
pects for business for 1909 to be ex- 
cellent. 

Francis E. Stevens, secretary North 
American Life of Newark: 

In view of the general financial de- 
pression throughout the country, the 
fact of this being the year of the Presi- 
dential Election and the second year of 
the company’s existence, we consider 
the results very gratifying. The out 
look for 1909 is very promising as we 
have added several strong men to our 
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Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 
05 - + + + $90,334,038 
1906 ° ~ . . 93,563,452 
BG - + + + (MRR 
Each year larger than any in the pre- 
vious history of the Company. 


Cemmenced Business 1858 








Sigus of the Times 

The rapid increase in the new business 
‘of The Northwestern during the period 
of life insurance investigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 





H. F. NORRIS, 
Superintendent of Agencies. 





field force within the past few months. 

H. G. Austin, secretary and general 
manager, Old Colony Life of Chicago: 

“We consider our showing excellent 
for a company in its first year of busi- 
ness and without any schemes of any 
description to help it, as all of our busi- 
ness has been sold on the straight old- 
fashioned plan. 

“We now have a number of wéll regu- 
lated agencies operating in the states 
vf Illinois, Wisconsin, Michigan and 
Alabama, and we are expecting to plant 
three or four good working agencies 
with a number of men in each during 
the month of January, and we believe 
from present indications that we will 
be able to write between three and four 
millions of nice business in 1909, as the 
outlook seems to be excellent at this 
time. 

“We have only had one death claim 
since the company commenced busin2ss 
and that was promptly settled upon the 
presentation of proper proofs, and 
amounted to only $600 as it was a liea 
policy.” 

John M. Holcombe, president Phoenix 
Mutual Life: 

I think it likely that we will show 
that a somewhat larger amount than 
that given above has been paid for. We 
can say that the increase in assets will 
be probably somewhat more than dur- 
ing the previous year, that there will 
be a substantial advaace in premium 
and interest receipts, that the mortality 
is somewhat more favorable than we 
experienced in 1907, that our securi- 
ties will show a very marked advance 
in valuation, and that on the whole w2 
expect to make a satisfactory and 
creditable exhibit. 

Hon. John F. Dryden, president Pru- 
dential Insurance Company: 

“The Prudential’s new paid-for busi- 
ness for the year just closing aggregates 
at least $306,000,300. Of this amount 
$212,000,000 is Industrial—che largest 
amount issued in any one year in our 
history, and $94,000,000 Ordinary—an 
increase of nearly 25 per cent. in new 
paid-for Ordinary business over last 
year. 

“With the many other high levels 
established in the essential features of 
our great business, and considering ad- 
verse business conditions, the year 1998 
may truthfully be proclaimed the most 
remarkable in our history. 

“T anticipate that the New Year wil! 
be productive of increased prosperity 
for the country at large and of continu- 
ed great progress for the Prudential.” 

H. G. Scott, vice-president and secre- 
tary Reliance Life: 

Business is coming in very much in 


“favor of the Reliance. 


H. F. Morris, Superintendent of 
Agencies, Northwestern Mutual Life: 

The paid-for business will be about 
$109,000,000, much the largest gain in 
the history of the company. The work 
of the year has been an exceedingly 
satisfactory one in all departmeats of 
the company’s activities and our re- 
ports from the various sections of the 
field indicate at least an equal pros- 
perity for the coming year. 

A. B. Howe, third vice-president Se- 
curity Mutual Life: 

The company has written a fair 
amount of good business and the finan- 
cial stat2ment will show a very hand- 
some gain in assets, and the outlook 
for 1909 is extremely bright. We fully 
expect to write at least double the 
business next year written this, and 
may do considerably better than that 
even. 

R. W. Stevens, vice-president Illinois 
Life: 

We feel very well satisfied with the 
results of this year, and are particularly 
gratified over having made a greater 
gain this year than in 1907 in view of 
the fact that at the beginning of this 
year we changed our line of policies 
completely, going exclusively to the 
noa-participating basis. We feel very 
optimistic and enthusiastic over the 
outlook for 1909, and look forward with 
confidence to its being the best year 
in our history. 
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BALDWIN WITH NEW ENGLAND. 





Progressive Young Life Underwriter 
Takes General Agency for Metro- 
politan and Adjacent Territory. 


The New England Mutual Life has 
created a second managerial office in 
New York City, placing in charge of 
same Lathrop E. Baldwin as manager 
for the Metropolitan District and East- 
ern New York. Mr. Baldwin formerly 
occupied a similar position for fhe 
Washington Life, and will retain his old 
suite of offices on the second floor of 
141 Broadway. Under his contract he 
is privileged to write anywhere in New 
York or New Jersey not at present cov- 
ered by an exclusive arrangement with 
another general agent. 

Mr. Baldwin is 29 years of age and 
has been engaged in the insurance busi- 
ness for eight years, all of which was 
spent with the Washington Life. At 
the time he left the service of the com- 
pany he ranked first in new paid busi- 
ness for the year. He is a brother of 
the aggressive and capable Boston 
manager of the Travelers, Percy C. 
Baldwin. 

The newly created department will 
not in any way interfere with the pres- 
ent arrangement under Seth H. White- 
ley, who has long represented the New 
England here. Both will strive to make 
the company a winner in their territory. 





PITTSBURG LIFE UNDERWRITERS. 





Question of Increased Dues To Be Con- 
sidered at Coming Meeting—Addi- 
tions to Membership. 





The regular monthly meeting of the 
Pittsburgh Life Underwriters Associa- 
tion will be held at the Hotel Lincoln 
Monday, January 11th, at which time 
the following applications for member- 
ship will be acted upon: James E. 
Glass, Prudential; E. G. Gleed, Metro- 
politan; W. B. Palmer, Pittsburgh Life 
and Trust. 

In his letter announcing the meeting, 
Secretary W. M. Woods says: 

“This will be one of our old-fashioned 
question box meetings that we all so 
much enjoy, and which is so helpful to 
every one, old and new members alike. 
Come, bring your troubles with you and 
get started right for the campaign of 
1909. 

“At the business meeting, preceding 
the dinner, the question will be dis- 
cussed as to raising the annual dues. 
Commencing with this year the per cap- 
ita tax to the National Association has 
been doubled and it will be necessary 
to increase our dues to cover this added 
expense. You are interested. The 
question is how much shall we raise 
them. ‘Come and give us the benefit of 
your counsel. The business meeting 
will be called promptly at six o’clock.” 





TRIBUTE TO RETIRING OFFICER. 





President McClench of Massachusetts 
Mutual Life Praises Co!. Henry 
M. Phillips. 





With a desire to retire from active 
business life, Col. Henry M. Phillips 
has resigned as vice-president of the 
Massachusetts Mutual Life, retaining 
his connection as a director and mem- 
ber of the Finance Committee. 

Speaking of his retirement President 
W. W. McClench says: 

“Mr. Phillips’ career has been one of 
uncommon opportunity and uncommon 
usefulness. Before his election to the 
secretaryship of the company, in 1895, 
his qualities and abilities were employ- 
ed with rare success, both in the man- 
agement of business enterprises and in 
service of the public. The community's 
estimate of him was shown by his being 
placed in various. highly honorable offi- 
ces: elected Mayor of Springfield, re- 
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elected, and re-elected; member of the 
Massachusetts House of Representa- 
tives; State Senator; Postmaster of 
Springfield; Treasurer of the Common- 
wealth of Massachusetts—which office 
he resigned to serve the Massachusetts 
Mutual. The executive faculty, ripened 
and skilled by previous variety of occu- 
pation and responsibility, which Mr. 
Phillips displayed in performing his 
secretarial duties, and those of the vice- 
presidency (to which office he was 
elected in 1904), has made his long ser- 
vice of the company peculiarly and last- 
ingly valuable. Able, faithful, zealous, 
judicial, affable, he has been an ideal 
executive, the severance of whose offi- 
cial relationship is viewed with regret 
and accepted with reluctance.” 





Great American Branching Out. 





The Great American Life of St. Louis 
is arranging to enter some twenty West- 
ern and Southern States where business 
will be conducted in a conservative 
manner. 

George P. Murrin has been elected 
third vice-president of the company suc- 
ceeding P. P. Shaw. 





Preparing to Get Underway. 





Applications for over $700,000 of in- 
surance, with premiums thereon of 
close to $20,000, have been secured by 
the promoters of the Savings Life Insur- 
ance Company, now forming at Peoria, 
Ill. The practical underwriter of the 
intended organization will be Major J. 
W. Goudy. 


Makes a Fine Showing. 





The National Life of Montpelier, Vi., 
closed the year 1908 with 79,394 policies 
in force for an insurance of $154,147,843, 
paid for basis. Including policies issued 
the amount of insurance would be in- 
creased to $155,755,039. 

The company issued during 1908, 8,- 
190 policies insuring $18,047,227. Ona 
paid for basis, including restorations, 
the business for the year was 7,276 poli- 
cies, insuring $16,159,921. 

The total income for the year was 
$7,958,569 of which it saved $3,248,909. 
The assets of the company aggregate 
$44,037,340—an increase of $3,681,000. 
The gross surplus increased $989,000, in 
cluding credits on deferred surplus ac- 
count and the general surpius increased 
$755,000. The sum of $556,010 was 
charged up as a liability for dividends 
to be paid during 1909. 





Illinois Life. 





The new paid-for business of the IIli- 
nois Life for 1908 was in round figures 
$9,500,000 and the company now has in 
force $45,500,000, having made a gain 
during the year of $1,500,000. The forth- 
coming statement will show admitted 
assets of about $7,000,000. 





Made Substantial Gain. 





The old Mutual Benefit Life secured 
insurance during 1908 aggregating $61,- 
489,367, which was nearly $4,000,000 in 
excess of the amount secured during 
1907. 





JOHN HANCOCK 
Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 


or to 


GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass. 


WHITE & FENWICK 
State Agents 


220 Broadway, New York 202 Devonshire St., Boston Union Bidg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requiremenis of the Massachusetts Laws. 





NATIONAL LIFE INSURANCE COMPANY 








of the United States of America 


CHICAGO 


ESTABLISHED 1868 








ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


Insurance in Force December 3ist, - . $50,066,982.77 
RECORD | Gain in Apportioned Surplus in 1907, - . 105,734.09 
OF 1907 Gain in Assets, +) Ae ++ - 1,037,668.19 
Excess of Income over Disbursements - * 1,093,023.43 
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CHICAGO’S OLDEST AND STRONGEST COMPANY 


DIVIDENDS ON BOARD CONTRACTS. 





Minnesota Mutual Expresses 
to Meet Promises Made 
Five Years Ago. 


Inability 


From our interesting contemporary 
The Adjuster of San Francisco, we cull 
the following: 

Those holders of board contracts with 
the Minnesota Mutual Life who were 
induced to take out insurance under 
promises of large returns through busi- 
ness secured by the company in this 
state, are doomed to bitter disappoint- 
ment. 

They have been notified that they 
will receive no dividends. These con- 
tracts were issued in 1903 and dividends 
were to have been paid after five years, 
which would make them due now. In 
explaining the cause of this failure to 
treat liberally those who “got in early” 
the company, which some time since re- 
tired from California, says in a letter 
to policyholders: 

“At the time your policies were is- 
sued, in 1903, they were written on the 
five-year-distribution plan, with the ex- 
pectation that we would be able to pay 
a dividend at the end of five years and 
annually thereafter. No one, however, 
at that time could have possibly fore- 
seen the many peculiar conditions 
which would arise in the insurance 
business and would upset all calcula- 
tions of future profits. As you are 
aware, during the past three years, life 
insurance companies have been assail- 
ed all over the country by investigating 
committees, and while some _ things 
have been discovered in larger compa 
nies which were not for the best inter- 
ests of the policyholders, these findings 
have been greatly magnified by the 
press of the country, and the result has 
been to, in a great measure, upset pub- 
lic confidence in the life insurance 
business, thus driving many agents into 
some other line of work and rendering 
it extremely difficult for any company 
to write business. Even in spite of 
these conditions we would have paid a 
dividend this year had it not been for 
the financial panic which occurred dur- 
ing the latter part of 1907. resulting in 
the market prices of practically all first 
class securities being decreased on an 
average of 15 per cent., and this neces 
sitated our charging off as a deprecia 
tion about $20,000 on bonds for the 
year 1907.” 


NOT TO ENTER EMPIRE STATE. 





Reliable Life Will Confine Operations 
to Middle West—New York 
Firm Placing Stock. 





Hoadley & Miller of this city are un- 
derwriting the new stock of the Relia- 
ble Life of Indianapolis brought about 
by an increase of the capital from $125.,- 
000 to $500,000. 

It is the intention to place the stock 
only in States in which the company is 
licensed to do business, or proposes to 
enter. Beginning with the New Year 
the policy of the Company was changed. 
Heretofore it has transacted business 
in Indiana, but it will now branch out 
into several of the adjoining States. 

No consideration has been given to 
the question of applying for admission 
to either New York or New Jersey 





Michigan State Life. 





This is a sterling young company, or- 
ganized at Detroit, which is doing busi- 
ness along proper lines. It began busi- 
ness August 28. 19097, having $500.500 
insurance in force at the close of that 
year. 

During 1978 the new paid for insur- 
ance was $2.200,000, December with 
$408.000 being the best month since or- 
ganization. 





In succession to Cabell B. Bullock, 
David L. Merriweather, of Louisville, 
on January 1, became actuary of the 
Kentucky Insurance Department. 
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ADJUST A KNOTTY PROBLEM. 


SEMINOLES TO BE REIMBURSED. 








Southern Life Will Return Funds As 
Investments Mature—Outlook 
For the Future. 





At a conference in Columbia, S. C., 
between the directors of the Seminoles 
Securities Company and representatives 
of the Southern Life of Fayettville 
an adjustment of the troubles resulting 
from the purchase of the stock of the 
life company by the Securities Com- 
pany was made, whereby the life com- 
pany agrees to return the money paid 
for its stock in four equal annual in- 
stalments, or as the investments obtain- 
ed with the money may mature. 

The Southern Life was represented 
at the conference by the following: 
J. W. McLaughlin, chairman; Dr. H. 
W. Lilly, Locke Shaw, J. G. Shaw, B. 
W. Lacy, vice-president and actuary, 
and W. S. Cogburn, superintendent of 
agencies. 

The parties representing the South- 
ern Life acted under the following reso- 
lution adopted by the directors of the 
company: 

“Whereas, In a recent transaction 
with the officers and ‘directors of the 
Seminole Securities Company, of Colum- 
bia, S. C., comments have been made 
derogatory to the reputation of the 
name of the Southern Life Insurance 
Company and its directory, and 

“Whereas, The officers and directors 
of this company desire to put them- 
selves right before the public and to 
preserve the integrity and good name 
of the Southern Life Insurance Com- 
pany, and having no intention, directly 
or indirectly, to be connected with, or 
concerned in, a transaction of any kind 
which would work injury either to the 
Seminole Securities Company or any 
stockholder thereof, it is now 

“Resolved, That the attorneys of this 
company, by and with the consent of a 
committee of three, consisting of J. W. 
McLaughlin, L. Shaw and H. W. Lilly, 
are hereby authorized to settle the en- 
tire controversy as in their judgment 
may be equitable to all parties coa- 
cerned.” 

Reference was also made to the fol- 
lowing statement reported to have been 
given out by Insurance Commissioners 
James R. Young of North Carolina and 
F. H. McMasters of South Carolina fol- 
lowing an all-day conference: 

“The commissioners believe that the 
Officers of the Southern Life are dis- 
posed to act liberally and fairly toward 
the stockholders of the Seminole Se- 
curities Company, and the commission- 
ers will each lend his aid to that 
effect. The commissioners both express 
the decided opinion that the policy- 
holders of the Southern Life are fully 
and amply protected, and, as a matter 
of fact, the company is in greater funds 
than before. Regardless of this, how- 
ever, Commissioner Young has in his 
possession over $100,000 of funds of 
the Southern Life, which deposit repre- 
sents the reserves on its policies.” 

Following the conference at Colum- 
bia between parties representing the 
Seminole Securities Company and the 
Southern Life the following statement 
was made by an official of the latter 
institution: 

“A satisfactory adjustment of the 
difficulties between the companies has 
been agreed upon and the Southern 
Life will pay back to the Seminole 
company every dollar paid the South- 
ern Life. 

“While the transaction with the 
Seminole Securities Company was orig- 
inally made in good faith, and in the 
belief that all interests were fully pro- 
tected, recent developments made it 
plain that the stockholders of the se- 
curities company were thoroughly dis- 
satisfied with the deal, and after thor- 
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Oughly investigating conditions and 
heariag the reports made to the stock- 
noiders’ meeting. it was at once de- 
termined that every possible step would 
be taken to rescind and readjust the 
matter. > 


“The final result carries out complete- 
ly the intention to deal fairly with all 
concerned. ‘ihe transaction leaves the 
Southern Life in excellent condition. A 
prospervus year will be set iorth in the 
approaching annual statemeat aud all 
signs point to increased surplus, larger 
security and extended activity. ‘lhe 
hope is entertained that ready response 
to the needs of the situation aad full 
and fair treatment of all interested will 
result in even greater confidence on 
the part of the people in the Southern 
Life.” 


Statement by Southern Life. 


The Southera Life has issued a state- 
ment covering the entire transaction, 
supplem2nted by exhibits giving cor- 
respondence and finaacial transactioas. 
‘the statement is as follows: 

‘1. In order to extend its business 
rapidly and build up a company of im- 
posing proportions, it was decided to 
offer to the public, at a premium, treas- 
ury stock provided for by the compa- 
ny’s charter. The sale of this stock 
was for the purpose of obtaining surplus 
funds for expansion, and to create a 
strong, substantial and thoroughly safe 
company in a short time. Accordingly 
on July 31, 1908, a stockholders’ meet- 
ing was held, after due notice, in. the 
city of Fayetteville for the purpose of 
discussing the matter, and a resolution, 
authorizing the sale and instructing the 
executive committee to see that the 
stock was placed advantageously to 
the company, was passed. 

Contract With Sales Agent. 

“2. In pursuance of this resolution it 
was decided to employ a stock sales- 
man, looking to a speedy, economical 
sale of the stock, and on August 14, 
1908, a contract was made with C. J. 
Hebert of Chattanooga, Tenn., a stock 
salesman and life insurance man of ex- 
perience (a copy of which is hereto at- 
tached and marked ‘Exhibit A,’ page 2 
and made a part of this report), who 
undertook a sale of the stock for the 
company, upon commission, as will ap- 
pear by reference to ‘Exhibit A,’ page 
2. This contract expressly provided 
that it was to be for a sale of the whole 
of the treasury stock of the company 
and exclusive in its rights. Particular 
attention is called to this fact. Hebert 
was to finance himself, was to pay the 
salaries, advances and travelling ex- 
penses of any and all men employed by 
him, and was to make returns to the 
company under the aforesaid contract 
net, and without further discount, other 
than as provided in the commission 
paid. The contract providing a basic 
commission of 30 per cent. was, there- 
fore, considered by the company to be 
more favorable than a 20 per cent. or 
even a 10 per cent, contract that would 
have left to the company these expen- 
sive duties. See ‘Exhibit A.’ 

“3. After the execution of the con- 
tract referred to in the second para- 
graph of this report, the said C. J. Heb- 
ert entered upon his labors to sell the 
stock of the company. His reports to 
the company indicated that he had trav- 
eled from state to state, in more than 
one state had employed several travel- 
ing salesmen, contracted with~ sales 
agents in the large cities of Georgia, 
Tennessee and other states, and partic- 
ularly had secured the services of two 
salesmen, who had formerly been con- 
nected with the Seminole Securities 
Company. ‘After being engaged in the 
work for some time, the officers of the 
Southern Life Insurance Company were 
requested to go to Atlanta for the pur- 
pose of closing up a sale of a large 
block of stock.(See copies of letters 
and telegrams, marked B, 1, 2, and num- 
bers consecutively, to 9, of C. J. He- 
bert, which are hereto attached and 
made part of this report, explanatory 
thereof.) Before leaving for Atlanta 


the company was notified by ‘phone that 
the said Hebert had interested the 
Seminole Securities Company of Colum- 
bia, S. C., in a proposition to sell that 
company a large block of the stock of 
the Southern Life Insurance Company. 
Atlanta Deal Called Off. 

“This company was later informed 
that Hebert and several of his salesmen 
had gone to Columbia and taken the 
matter up with the Seminole Securities 
Company and the Atlanta deal, in con- 
sequence thereof, was relinquished. 
On the 16th day of September, 1908, the 
said C. J. Hebert came to Fayetteville 
and made a proposition to the Southern 
Life Insurance Company for sale to the 
Seminole Securities Company of $150,- 
000 of stock for $325,000, half in cash 
and half in notes, the subscription pro- 
posing the contract rate of 200 per 100 
for the first $100,000 stock, and 250 per 
100 for the additional $50,000 stock. The 
company thereupon agreed to this sub- 
scription and wrote a letter, to be trans- 
mitted to the president and board of 
directors of the Seminole Securities 
Company by the said C. J. Hebert. (See 
‘Exhibit C,’ page 2, hereto attached and 
made a part of this report.) These rates 
of subscription were accepted by this 
company as approved under Hebert’s 
contract. (See ‘Exhibit A.’) 

“At the same time, in order to give 
the Seminole Securities Company an ef- 
fective option on all unsold stock, it 
was proposed with the consent of the 
said Hebert that they be made exclu- 
sive sales agents therefor, and an agree- 
ment was accordingly signed, a copy of 
which is hereto attached and marked 
‘Exhibit D,’ page 3. 

Agreement to Transfer Contract. 

“The said Hebert, armed with the 
aforesaid letter as a credential, togeth- 
er with an agreement to so appoint the 
Seminole Securities Company sole 
agent for the balance of the stock, ap- 
peared before the board of directors of 
the Seminole Securities Company, but 
the said C. J. Hebert at that time 
placed in the possession of said Semi- 
nole Securities Company also a letter 
written by himself, agreeing, as sales 
agent, to certain conditions, about 
which this company had not been con- 
sulted, and to which this company 
would not agree when information of 
their tenor reached it. 

“The Seminole Securities Company, 
however, accepted the proposition laid 
before it by the said C. J. Hebert, sub- 
ject to the valuation of the stock of the 
Southern Life Insurance Company and 
the standing of said company, to be as- 
certained by investigation. (See ‘Ex- 
hibit BE’) Thereafter the officers of 
this company notified the officers of the 
Seminole Securities Company that the 
conditions set out in the letter of C. J. 
Hebert were unauthorized, and that this 
company would not consummate a con- 
tract for a sale of the stock coupled 
with the conditions embodied in the let- 
ter of the said C. J. Hebert. The Sem- 
inole Securities Company, however, pro- 
ceeded to an investigation of the value 
of the stock and the standing of this 
company, and, after a report by experts 
employed for that purpose, the whole 
matter was fully considered. Thereaf- 
ter C, J. Hebert presented to the officers 
of this company a resolution passed by 
the board of directors of the Seminole 
Securities Company ratifying and au- 
thorizing the purchase of the stock of 
the Southern Life Insurance Company. 

Sale of Individual Holdings. 

“The Seminole Securities Company, 
however, as part of the 3,000 shares ori- 
ginally subscribed for required that out- 
standing stock of the par value of $35,- 
000 be purchased from various individ- 
uals, which cost a total of $42,295.87 
(see ‘Exhibit X’) and which stock was 
sold to the Seminole Securities Com- 
pany at the price of $75,600, and which 
left only $115,000, par value, of treas- 
ury stock sold in the transaction, in 
pursuance of the original proposition 
made by the Seminole Securities Com- 
pany to the Southern Life Insurance 


WANTED. 





SIVE LIFE INSURANCE SOLICITOR 
AND WANT TO WORK -UPON A 8Y8- 
TEMATIC PLAN TO PRESENTS THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE COM- 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 

STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life insurance 
Agency Company’s stock is being of- 
fered to the public. it is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 








Company, through C. J. Hebert, sales 
agent, as amended at the request of the 
Seminole Securities Company as above 
described, which is embodied in ‘Exhib- 
it A,’ a copy of which resolution is here- 
to attached, marked ‘Exhibit F,’ and 
made a part of this report, in explana- 
tion thereof. 

“4. Upon a report by Mr. Cooper to 
the executive committee, the same was 
approved and a resolution was passed 
authorizing the said C. J. Cooper to ar- 
range the details of the transaction. 
See copy of minutes of executive com- 
mittee hereto attached, marked ‘Exhibit 
G,’ page 3, and made a part of this re- 
port. 

Details of Settiement. 


“5. The deal made by the said C. J. 





Hebert, sales agent, with the Seminole | 
Securities Company was then closed | 
and settlement was made as follows: | 
(See ‘Exhibit Z.’) The Seminole Secu- 
rities Company, through its officers and 
trustees, paid over to C. J. Cooper, gen- 
eral manager, in cash, the sum of $16,- 
464, time deposits $123,321.72, and the 
notes of the Seminole Securities Com- 
pany payable one year from date se- 
cured by stock of the Southern Life In- 
surance Company as collateral in the 
sum Of $162,500, and thereupon the 
said C. J. Cooper settled with C. J. 
Hebert, sales agent, paying him the sum 
of $7,416.85 (see ‘Exhibit Y’) in certi- 
ficates of deposit, and notes of the Sem- | 
inole Securities Company, not endorsed 
by the Southern Life Insurance Com- 
pany, amounting to $67,300, leaving to 
go into the treasury of the Southern 
Life Insurance Company in cash $16,- 
464; in certificates of deposit, $115,- 
904.87; in notes of the Seminole Securi- 
ties Company, $95,200, making a total 
(after paying commissions to the sales 
agent) of $227,568.87, out of which was | 
paid $42,295.87 for the purchase of in-| 
dividual stock for the Seminole Securi- 
ties Company, as required by them un- 
der agreement, leaving a net balance of 
$185,173, representing an increase of | 
$115,000 in capital stock, and $70,273 | 
in surplus. 
“The foregoing report (five pages), to- 
gether with the exhibits hereto at-| 
tached, is a complete and accurate | 
statement of the purchase of $150,000 | 
stock of the Southern Life Insurance 
Company by the Seminole Securities 
Company.” 
Herbert Exonerates Southern Life. 
} 

| 





Asked for his version of the transac- 
tion, C. J. Herbert says: 

“The Southern Life Insurance Com- 
pany—Seminole Securities Company | 
row over in the Carolinas developed | 
some interesting situations, but there 
is nothing about the matter which can 
reflect upon The Southern Life Insur- 
ance Company nor upon the officers of 
either company. I made a contract last 
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THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or 
Annuity. 


Agents Wanted. 
Address the Company. 


Indianapolis, ind. 





summer with the Southern Life Com- 
pany to sell its treasury stock. The 
contract was made with the compaay, 
following a meeting of the stockholders 
authorizing the sale of the treasury 
stock and, under the contract, I was to 
pay the company net, for the stock I 
would sell at two for one; my net pay- 
ment to the company being 140; and 
the contract also provided that I would 
divide with the company any excess of 
price that I would sell the stock for in 
excess of 2 for 1. I sold $150,000 of 
the ‘company’s stock par for $325,000. 
My commissions on the trade being 
$102,500 and the company, under my 
contract, had also agreed to pay me a 
bonus of 74%.per cent. in par stock of 
the company as an inducement to me 
to take charge of the sale of this stock; 
thus I was also entitled to $11,250 par 
stock of the company as a bonus in ad- 
dition to my $102,500 commission. 

“I simply sold the stock for more 
money than the company had previously 
been able te sell its stock, and I made 
a handsome profit for myself. The 
deal was regular and legitimate and 
straight. . 

“The officers and directors of 
Seminole Securities Company have all 
resigned and turned over the stock 
books to the company at a stockholders 
meeting held at Columbia, S. C., Decem- 
Ler 29th, 1908. Half a dozen re- 
ceivers have been applied for by various 
stockholders in the Carolinas in which 
all sorts of interesting allegations and 
charges are made. In some of these 
applications for receivers I have been 
named as a co-defendant.” 


the 





Visiting the Agency Force. 





The weekly bulletin issued by the 
Mutual Benefit Life contains the follow 
ing relative to the recent visit among 
agents by Vice-President Rhodes and 
Superintendent of Agencies Drew: 

“After leaving Anderson, S. C., where 
a highly satisfactory meeting was held 
Mr. Drew and Mr. Reeve visited Atlanta, 
Chattanooga and Lexington. General 
Agent Elgin of Maysville attended the 
agency meeting in the latter city. From 
Lexington they went to Cincinnati, 
thence to Indianapelis, Peoria, Spring- 
field, St. Louis, Ardmore, Oklahoma 
City, Wichita and Kansas City, making 
one day stops in each city. In Chicago 
Mr. Drew was joined by Mr. Rhodes, 
and the two officers traveled together 
to the Pacific Coast, visiting Minne. 
apolis, Fargo, Helena, Spokane, Seattle, 
Portland, Sanu Francisco, Los Angeles, 
Salt Lake City and Denver. 

“Highly encouraging agency meetings 
were held in many of these cities. The 
characteristic Mutual Benefit spirit 
abounded, and a well founded oftimism 
furnished the keynote of practically all 


of the meetings. 
“After hearing the reports of Mr. 
Drew and Mr. Rhodes, we at the Home 


Office are not surprised at the excel- 
lent results accomplished this year. 
When men of the calibre of the gentle- 
men with whom our general ageuts 
have surrounded themselves determine 
to accomplish results, results must 
necessarily be accomplished. Our gen- 
eral agents are to be congratulated 
heartily upon the personnel of their 
agency forces.” 


Trouble for Beedle. 





Charges have been filed with Governor 
Davidson of Wisconsin against Insur- 
ance Commissioner George f&. Beedle 
by M. W. Waite former Deputy Com- 
missioner. Mr. Waite charges irregular- 
ities in conducting examinations of in- 
surance companies. It is atieged thar 
fees paid to the conimissioner did vot 
reach the state treasurer. 





The Columbian National Life of Bos 
ton, has selected George A. Lynch of 
Los Angeles, as its Southern California 
manager. 
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SAD DEATH OF T. A. WARREN. 





Connected With Insurance Journalism 
tor Over Quarter of a Century. 
Home Life ideal. 





By the sad death of T. A. Warren in 
Pittsburg December 30, insurance jour- 
nalism ioses one of the oid timers, and 
one highly esteemed in the iraternity. 

Twenty-seven years ago, at age sev- 
enteen, he answered an advertisement 
of the Insurance World of Pittsburg 
for the position of office boy. His pen- 
manship attracted special attention to 
his application, and he was given the 
place. Gradually he developed into the 
business end of the work and was ap- 
pointed business manager, a position he 
occupied until the time of his death. He 
made many triends, extending from 
New England to the Central Western 
States and that he was ‘successful in 
his work has long been evidenced by 
the creditable showing of the journal 
with which he was for so many years 
identified. 

J. C. Bergstresser, editor and propri- 
etor of Insurance World, and with 
whom Mr. Warren was continuously 
identified, in a tribute to his memory 
says: 

“In insurance circies, Warren had a 
large circle of acquaintances and hosts 
of friends. He was a man of many 
parts, energetic and reliable, loyal, true 
and honest in all things that devolvel 
upon him. His was a generous nature. 
In spirit he was almost invariably opti- 
mistic, inclining to give ever the bene- 
fit of any doubt that might arise. Many 
there are who depiore his loss, but none 
more than do I.” 

Mr. Warren was blessed with a fami- 
ly of which any man might feel proud— 
a wife and two -chiidren, Raymond, age 
20 and Retta, age 18, who survive him. 





Tax Question Settied. 





A complete settlement has been mavie 
of the trouble between the Union Cen- 
tral Life of Cincinnati and hamilton 
County, Ohio, in regard to taxes for the 
years 1892-1907 inclusive. Jnasmuch 
as the law is not definite upon the ques- 
tion of taxation there is no possibility of 
a misunderstanding in the future. 





Playing to the Galleries. 


Insurance Commissioner Love _ of 
Texas is not satisfied with ihe action 
of the Citizens Life of Loursville in 


withdrawing from that State on account 
of the Robertson Law and its effect 
upon the company and its policyholde*s. 
He has made a grand stand play by “re 
voking” the company’s license. 





Blame Defective Electrical Wiring. 





Poor electrical wiring is thought to be 
responsible for the fire that broke out in 
the Park Theatre at Brie, Pa., last Fri- 
day night, and badly damaged the prop- 
erty. 





As a preliminary the granting of a 
license to d9 business in West Virginia 
and Texas L. G. Wolfe is conducting 
an examination of the Great American 
Life of St. Louis. 





January 7, 1909. 











‘Rittenhouse Now in Charge. 





E. E. Rittenhouse the newiy elected 
president of the Provident Savings Life 
has taken up his duties at the home of- 
fice and until thoroughly in touch with 
affairs will postpone an announcement 
as to tthe future of the society. It can 
be said, however, that the fincucial con- 
dition of the Provident Savings was 
never better than at present and ait no 
time during the past decade has a man 
s© well qualified for the presidency as 
Mr. Rittenhouse been at the nead of the 
society. 

Previous to leaving Denver tbe insur- 
ance fraternity of that city tendered a 
farewell banquet to Mr. Rittenhouse at 
the Albany Hotel, during which he was 
presented with a beautifully engraved 
lcving cup. 





Rates Reduced, Values Increased. 





The State Mutual Life of Worcester 
reduced its rates and increased iis 
policy values on January first. By thi- 
action the agents of the grand old com- 
pany will be better equipped for their 
work in the field during 1909. 





Cofield & Coleman, of Aitlanta, have 
been named as general agents in Ala- 
bama and Georgia fer the Northwestern 
National Life. The firm represents in 
Georgia the Philadelphia Casualty Com- 
pany. 





Building Up Troy, N. Y. 





Substantial additions to the buildings 
of Troy, N. Y., have been made during 
the past year, the very respectable sum 
ot $2,225,000 having been expended for 
that purpose since January 1, 1908. 
From annourced plans the building 
boom in 1909 will considerably exceea 
that of the past year. 





The New Pa Policies 


(1907) 
Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
spect,—including provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 
Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Mcines, Iowa. 





NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, ‘VERMONT. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


This Company held January 1, 1908 


Operating in 36 States. 


H. M. CUTLER, Treasurer. 
A.B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


and gained during the past decade: 


Sion conc nccensenbenmdinseusean’ $40,354,241.29 Gain, 172 per cent. 
Is ov crscscsovavcnsdvntp cetaceans $4,539,688.47 Cain, 100 per cent. 
INSURANCE................ ebiinesuysed $153,467 ,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mgr. 
1134-36 Granite Bidg., Rochester, N. Y. 


M. H. MULLENNEADX, General Mgr, 
119 State St., Albany, N. Y. 
A. H. GSELLER, Mgr. 
9 Clinton 8t., Newark, N. J. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 








Operates on a full 3 per cent. Reserve . 
under Massachusetts Law, and 
offers the very best possibie 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 
Assets Jan. 1, 1908......$44,182,875.18 
Liabilities ..............-$41,159,132.85 
Surplus ..........+++++.-$ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





1860 48th Year: 1908 


Home LifeInsuranceCompany 


of New York. 
GEORGE E. IDE. President 


Liabilties (including Divi- 
dend Endowment Fund).. 
Dividend Endowment Fund 
(Deferred Dividends)..... 
Net Surplus.........ce000. 
Insurance in Foree......... 


19, 235,418.20 


1,795,020.00 
769,435.43 
86,193, 296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


vw. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
fleld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 


ASSETS............ over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 


RELIANCE LIFE 


PIT TSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
liillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 





OHIO, 











wuw 
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INDUSTRIAL DEPARTMENT 








SPECIAL EFFORT APPRECIATED. 





President J. G. Walker Compliments 
Work of Field Men—Building Up 
Ordinary Department. 





As a Christmans greeting to President 
J. G. Walker, R. B. Pegram and Frank 
Orgain, home office supervisors of the 
Life Insurance Company of Virginia, on 
behalf of the field force presented as 
the result of a special effort during 
“President Walker Week,” the largest 
increase of the year and the second larg- 
est in the history of the company. In 
a letter acknowledging same, President 
Walker said: 

“Your most welcome letter of the 24th 
inst., tendering me on behalf of the field 
force a Christmas present in the shape 
of the largest net increase of the year 
for the week of the 28th, is received, 
and I desire to express to them, through 
you, on behalf of the company, my high 
appreciation of the substantial way in 
which they have expressed their regard 
for me and the company which I have 
the honor to represent. 

“In view of the unfavorable conditions 
during a large portion of the year, ‘the 
last week’s issue was a fitting crown to 
the year’s work, as it approached in vol- 
ume the best in the company’s history, 
and is deserving of special praise. 

“It was not until the last quarter of 
the year that depréssion in business be 
gan to give way to the return of pros- 
perity, so that by far the greater portion 
of increase obtained came during that 
quarter, and it is gratifying to the com- 
pany to see with what promptness they 
took advantage of improved conditions. 

“The results in the Ordinary depart- 
ment have been equally satisfactory, 
and I am greatly pleased to see that the 
field force is beginning to realize what 
a splendid opportunity this department 
offers them with which to build up their 
incomes and increase the company’s 
business. The amount of business 
saved in this department this year will 
be nearly double the amount saved dur- 
ing last year. The two departments 
should command their equal attention, 
and I feel confident if this is given, 
both departments will produce an equal 
amount of insurance and thereby near- 
ly double the growth heretofore made 
by the company. 

“It has been through persistent and 
determined efforts of our field men that 
the company will be enabled to make at 
the close of this year a most gratifying 
and satisfactory annual statement, and 
I again express to them my personal 
appreciation and thanks for the good 
work which has been accomplished. 

“T also desire to thank you for your ex- 
cellent supervision and management of 
the field and for the very satisfactory 
results obtained in both departments.” 





Your Best Competitor. 





Many a man is casting his eyes over 
the leadings lists of agents, says the Co 
lonial News, to find a “foeman worthy 
of his steel.” Many a “victim” has 
been selected for attack and defeat. 
Challenges will be issued and an episto- 
lary warfare initiated on the basis of 
“the man for mine.” Yet, after all, who 
is the best competitor? The real man 
worthy of challenge and attack? He is 
never far away. He lives under the 
same hat as you. In short, a good man 
is always his own best rival. The suc- 
cessful and aggressive man is not 
spending so much time thinking of 
what others can do as to lay plans for 
beating himself. If the 1908 record was 
good he is scheming to have 1909 large- 
ly exceed it. If he were listed high last 
year he is resolved to rank higher this 
year. When one is his own competitor 
he is able to correct defects as well as 
improve on successes. Start now to 
beat yourself. 


Superintendent J. P. Mulhall, Metro- 
politan, Utica District, who has been 
on leave of absence since July last, re- 
sumed charge of his district ugain Jan- 
uary 4th. 





The Evansville, Indiana, District of 
the Prudential, D. W. Williams, super- 
intendent starts 1909 with the best or- 
ganization in its history, everything be- 
ing in favor of a nice all around record. 
On account of the expansion of the com- 
pany’s business, Paducah has been made 
a special assistancy and G. C. Mason 
has been promoted ito that position. On 
account of splendid agency records, W. 
L. Miller, T. H. Goldman and L. Rut- 
ledge have been promoted to assistants. 


Metropolitan men who have demon- 
strated that they are made of the right 
kind of metal will assemble at the home 
cflice on Friday and Saturuay of next 
week, at which time the annual conven- 
tion will be held. 

These meetings are always enthusias- 
tic and interesting, and as the record for 
1908 is a magnificant one, the coming 
convention will be no exception. 





T. P. Forman, assistant in the detach- 
ed offices of the Prudential at Newton, 
Mass., has been promoted to a superin- 
tendency having charge of the new Paw- 
tucket, R. L, district. 





L. J. Hayes formerly assistant in the 
Dover, Del., district of the Prudential, 
has been promoted to a superia*endency 
and placed in charge of the re-w district 
created by the company at Salisoury, 
Md. ‘ 

Ill health has induced A. J. Weigh- 
land to resign the Youngstown, Ohio, 
superintendency of the Metropolitan 
Life, a position he held for several 
years. 





ADVANTAGES OF _ ESTABLISHED 
COMPANIES. 

(Continued from page 8.) 
tract,” “agency stock” and similar plans 
which, through absurd estimates, appeal 
te credulity, and several Southern com- 
panies unhappily owe their present 
volume to these means. But the end is 
not yet. These methods are not those 
employed by Northern companies, 


whose consideration is given more to| 
quality than to quantity business, and if 
a known record of successful achieve- | 
ment argues anything for the efficiency | 
of business inanagement, agents should | 
be attracted to a connection with such 
companies. 

The established companies have both | 
the age and strength to withstand any 
conceivable fluctuation in human affairs. 
The field of influence exerted by them 
is well recognized, their solvency of 
easy proof, and their stability best evi- 
denced by annual balance sheets which 
also reflect the ability of ithe manage- | 
ment. } 


A good financier or merchant does not 
make necessarily a good life insurance | 
executive. Knowledge of business in 
general is no substitute for knowledge | 
of the life insurance business in particu- 
lar. Many of the Southern companies’ 
executive officers are woefully deficient 
in practical experience, and as compar- 
ed with the trained officials of Northern 
companies are as amateurs to experts. 
It is inevitable that agents of these | 
Southern companies must sooner or 
later realize their handicap. 

Why Speculate on Companies? 

With no difference in premium rates, 
there appears little warrant to specu- 
late on companies, and the thinking 
man will safeguard the uncertainty of 
life through protection afforded by com- 
panies of known financial responsibility 
and standing. It is inconceivable that 
uncertainties are made certain by ex- 
perimental companies or the operation 
uf experimental methods, and the vari- 
ous schemes employed by many of the 
rew companies for getting business. 

Insurance is in no sense a gamble. 
Individual risk is eliminated by its as- 
sumption on the part of the many, while 
in Sambling a non-existing risk is creat- 
ed with resulting uncertainty and need- 
less loss. The only gamble in the busi- 
ness is the agent’s hazard of selection 
among the untried and unproven compa- 
nies. 

Life insurance is a _ profession of 
which any one engaged in it may feel 
justly proud, only, get in right. 





A change proposed in the building or- 
dinances of East Orange, N. J., compels 
the use of nen-inflammable ma‘erial in 
the erection of side walls in all cases 
where the houses to be built are less 
than twenty-feet apart from one an- 
other. 





J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2@vizeina 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued and appreciate real success. 
on Favorable Terms 





Sdnesnedisisceececessad OVER— $4,000,000 
Miecvdssregiancsouaedsd OVER— $61,000,000 


_ Total Payments to Policyholders since Organization OVER—$8,500,000 








INDUSTRIAL 


INSURANCE | 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 








METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
** The Leading Industrial 
Insurance Company in 
America.”’ 





AGENTS WANTED. 

Any honest, capable and industrious 
man, who is willing to begin at the 
bottom and acquire a complete knowl- 
edge of the details of the business by 
diligent study and practical experience, 
can, by demonstrating his capacity, es- 
tablish his claim to the highest position 
in the field. It is within his certain 
reach. The opportunities for merited 
advancement are unlimited. All need- 


| ed explanations will be furnished upon 
| application to the Company’s Superin- 


tendents in any of the principal cities, 
or to the Home Office, No. 1 Madison 
Avenue, New York City. 


. 





1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 
402-6 Penobscot Blidg., 
Detroit, Mich. 





We Want Workers— 


Real live men ; men who know 
that this world is no place for the 
lazy ; who enjoy the zest of work 


The 
Prudential 


has a place for men of 
this stamp. Compen- 
sation is adjusted by 
merit and accom- 
plishment. 


Decide Now! 
Time is Money. ; 
The Prudential Insurance Company of America 
incor porated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 
Write for Agency 
Heme Office, - - NREWARK, N. J. 








KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
_—_—_— Each Week 
Subscription $3 Per Annum 














: 8 


THE EASTERN UNDERWRITER. 





January 7, 1909. 








THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thurscay by The Eastera 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officerg is the office of this news- 
paper. Telephone 2497 John. 








Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





KELSEY’S SUCCESSOR? 





An Albany dispatch on Monday stated 
that Governor Hugies had tendered the 
State Superintendency of Insurance to 
George W. Schurman of this city, a 
member of the law firm of Rounds & 
Schurman and a brother of the presi- 
dent of Cornell University. The law 
firm was formerly Hughes, Rounds & 
Schurman. It was stated that Super- 
intendent Kelsey expected to leave the 
office some time this week and that 
should Mr. Schurman accept the posi- 
tion, he would take charge immedi- 
ately. 

Mr. Schurman was not at his office, 
but those associated with him say that 
if such an offer has been made they are 
not familiar with it and in fact question 
the veracity of the rumor. 





NOT BOASTING VERY MUCH. 





It is stated that the State Mutual Life 
of Rome, Ga., has experienced quite a 
falling off in new insurance for the year 
1908, and that as a consequence the 
literary sanctum is running on short 
time. 

If the “cowpuncher president” of 
the Company has learned during the 
year 1908 that life insurance is not 
made up of wind, he has in a measure 
made up for the loss of business and 
can start 1909 working along permanent 
lines. 





OPPOSED TO UNDUE HASTE. 





Through its chairman, Frank Lock, 
the Committee on Adjustments of the 
National Board of Fire Underwriters 
has issued a circular letter sharply con 
demning the growing practice of the 
hasty prepayment of losses of fire insur- 
ance companies. The circular reads: 

“Apart from the previous effect upon 
‘moral hazard’ in the hasty payment of 
losses is the consideration that the dis- 
count if generally waived would repre 
sent not less than $1,000,000 needlessly 
given away for a form of advertising 
which, while it may be of some benefit 
to a few individual companies if they 
alone were allowed to advertise the 


fact of payment without discount, yet 
is of no benefit to any company should 
once the practice become universal, as 
it inevitably must if some few compa- 
nies continue to seek special advantage 
by taking this position. The commit- 
tee of the board, charged with this in- 
struction, therefore appeals to the mem- 
bership of the board to support the 
sound practice advocated by giving 
their signatures to the enclosed form ot 
agreement.” 

The agreement is as follows: 

“Whereas, the National Board of Fire 
Underwriters by its membership present 
at the last annual meeting unanimous- 
ly voted to discourage the hasty prepay- 
ment of losses and to maintain the 
sound practice of accepting discount 
where prepayment may seem desirable, 
this company, agreeing with this prin- 
ciple— 

“Undertakes, for the general good of 
the business and for the mutual benefit 
of all concerned, to discourage the hasty 
prepayment of its losses, and agrees 
that where prepayment is desirable it 
will demand the usual discount at the 
rate of 6 per.cent. per annum, for such 
prepayment, unless anything contained 
in the proof of loss as a condition of 
settlement waves this consideration. 

“It is understood that this agreement 
shall not be binding upon this company 
unless 75 per cent. of the membership 
of the National Board of Fire Under- 
writers, by their signatures, similarly 
agree thereto, and then only after the 
list of such assenting members shal] 
have first been submitted for approval 
to all concerned. 

“This agreement does not apply to so- 
called conilagration losses, nor losses 
which amount to less than $200 to the 
individual company.” 





ACCIDENTS TO WORKINGMEN. 





Between 30,000 and 35,000 deaths and 
2,000,000 injured is the accident record 
in the United States during the past 
year among workingmen, according to 
a bulletin on accidents issued recently 
by the Bureau of Labor. Of those em- 
ployed in factories and workshops, it is 
said that probably the most exposed 
class are the workers in iron and steel. 
Fatal accidents among electricians and 
electric linemen and coal miners are 
declared to be excessive, while railway 
trainmen were killed in the proportion 
of 7.46 deaths per 1,000 employes. 

The bulletin says that much that 
could be done for the protection of the 
workingman is neglected, though many 
and far-reaching improvements have 
been introduced in factory practice dur- 
ing the last decade. It is pointed out 
that the possibilities for successful ac- 
cident prevention have been clearly 
demonstrated in the experience of for- 
eign countries. 

“Granting,” says the bulletin, “that 
the underlying conditions in European 
countries are often quite different and 
that many of our industrial accidents 
may be the result of ignorance, reck- 
less indifference, or carelessness, the 
fact remains that an immense amount 
of human life is wasted, and a vast 
amount of injury is done to health and 
strength, with resulting physical im- 
pairment, which has a very consider- 
able economic value to the nation as a 
whole.”—‘“Monthly Bulletin” of the Fi- 
delity and Casualty Company. 


Advantages to Agents by Association With Established Co’s 


By Wilson Williams, General Field Supt. Security Mutual Life Insurance Co. 


In soliciting—talk life insurance; in 
competition—(you will have to) talk 
company and contract. 

It is a safe estimate that fully ninety 
per cent. of the insurance in force to-day 
is the result of persistent efforts of the 
agents. What percentage of this. amount 
was written in competition cannot be 
so easily approximated, but no field man 
will deny the disadvantage in having to 
satisfy a prospect as to the responsi- 
bility of his company in order to secure 
the application. Speaking broadly, it 
is no longer necessary (as it once was) 
to persuade men to approve insurance, 
but to give their approval of a particular 
company is essential and not always 
easy of accomplishment. 

To make a success of our business 
requires a degree of confidence which 
makes for enthusiasm, and no man can 
exert his best efforts without implicit 
confidence in the strength, character 
and administrative efficiency of his com- 
pany. Selection of company, therefore, 
is of primary importance to the pro- 
ducing factors in the business. It is 
not only necessary from considerations 
of the future value of the agency con- 
tract but for reasons no less patent— 
the continued good opinion of those 
whose patronage may be enjoyed. 


It is not claimed that an old com- 
pany is necessarily good because of its 
age, although it has certain known ad- 
vantages. A new company will not fail 
because of its youth, but because of its 
methods, promises impossible of per- 
formance, and its departure from sound 
insurance principles. 

A young company, in its ambition to 
grow rapidly, is tempted to pay exces- 
sive commissions, particularly the first 
year, and many field men with such 
companies sell their services to the 
highest bidder, changing frequently. 
Such agents do not truly represent the 
company, they merely sell its goods 
while the connection lasts. They re- 
flect no credit on the company which 
employs them. 

Considerations important to an ag- 
ency connection are: 

1lst—Financial strength of company; 

2nd—Salability of the goods; 

3rd—-Co-operation of the company; 
and 

4th—Profit to the producer. 

By Strength of the Company is im- 
plied solvency, stability, and efficieacy 
of management. Practical experience 
is of the greatest importance in both 
starting a new company and managing 
an old one, and this is not acquired 
from extensive reading on the subject. 
Favorable death rate should obtain in 
the first five years, but as the com- 
pany’s transactions involve the distant 
future, as well as the present, the 
ability, intelligence, experience and 
honesty of the management, and not a 
matter of sentiment which appeals tu 
local pride, will best determine its suc- 
cess or failure. The medical examina- 
tion counts for more than the benefits 
to be derived through the prestige and 
influence of prominent patrons. 

The Salability of Goods has refer- 
ence to the advantageous conditions and 
attractive provisions relating to the 
character and scope of the protection 
offered. The present New York laws, 
by their requirement for standard an- 
nual dividend and non-forfeitable poli- 
cies, have weli provided for the in- 
terests of policyholders in this regard. 
The agent selling such a policy need 
not boast that he can sell anything. 
One who will, would perhaps sooner 
or later be selling a gold brick, and 
such men are not desirable agency as- 
sets for any company. 

By Co-operation of the Company 
refers to the helpful plans and devices 
for overcoming obstacles, making the 
work of the agent easier; and numer- 
ous labor saving and money saving de- 
vices can be employed which insure to 


the benefit of both policyholder and 
agent. A sympathetic touch with the 
home office is particularly advantageous 
to a solicitor in his work. 


Profit to the Producer is too 
often the primary consideration of the 
average agent, but it should be remem- 
bered that the company offering the 
highest commissions is not necessarily 
the best one to assuciate with. Ex- 
travagant commissions should very rea- 
sonably make agents sceptical of com- 
panies offering the same. Such com- 
missivuns must be obtained at the sacri- 
fice of other advantages of more value. 
Compensation must bear a proper re- 
lation to actual sales, and this is not 
necessarily small to the agent in pro- 
portion as results to policyholders are 
large. Advantages in the form of re- 
newal commissions are offered perman- 
ent agents over those given temporary 
ones. Business that pays the company 
comes from the permanent agent and 
renewals are given more in considera- 
tion for persistency than for securing 
business. The better class of ageats 
should prefer that form of contract 
which makes a distinction ia their favor 
as persistent agents at the expense of 
those, who for one reason or another 
are temporarily in the business. They 
would also make certain that the com- 
pany giving it will be able in the future 
to fulfill its part of the contract. 


The relationship between policyholder 
and agent is so closely interwoven that 
we cannot contemplate an advantage 
to the former that does not assure a 
like advantage to the latter. 


The first effect of the Armstrong in- 
vestigation was to disturb confidence to 
some extent in all companies, though 
tis now plain to the thinking mina 
that the popular distrust then generat- 
ed was greatly overestimated at the 
time. Enterprising and courageous 
agents of established companies have 
dene as well, and in some cases better. 
since the Armstrong enactments. They 
are now writing a largely increased 
business over previous years, making 
proportionately more money. To quote 
Gov. Hughes in a recent speech, which 
had reference to the strength of New 
X ork companies particularly; “Unspar- 
ing analysis has shown their financial 
solidity to be as the Rock of Gibraltar ” 
Agency contracts with such companies 
have a known value. 

There is no impairment. of public con- 
fidence so far as the companies which 
are subjected to the rigid requirements 
cof New York State laws are concerned, 
and these companies, particularly, enjoy 
to-day the prestige and advertisement of 
being able to comply with regulations 
that assure economical management 
and benefits to policyholders hy fixed 
statutory rights. These companies ap- 
veal most favorably to the patronage of 
discriminating men, and agents of such 
are gradually coming in to their own 
again. 

Thirty-six years ago, some seventy 
American life insurance companies ex- 
isted in the State of New York, and 
within seven years thereafter about one- 
half of that number had disappeared. 
Numerous failures are recorded in the 
history of Southern companies, and as 
they have failed in the past, so they 
may fail in the future. Financial and 
cther disturbances will come sooner or 
later to every company. Without abil- 
ity there can be no construction, with- 
cut integrity the construction will dis- 
integrate. 

Wild experiments and «speculative 
schemes have ‘no place in the operation 
of a business. designed to provide 
against possible financial loss occasion- 
ed by death or the sudden destruction 
of the earning capacity of the person 
insured. The South has been a fruitful 
field for the exploitation of “board con- 

(Continued on page 7.) 
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OHIO GERMAN OUTLOOK GLOOMY. 





Feared That Defunct Company Will 
Not Pay Over Twenty-Five Per 
Cent. to Claimants. 





Trustees of the Ohio German, of 
Toledo, in an official circular state that 
the affairs of the coMpany are so badly 
tangled that they will be unable to as- 
certain with any degree of definite- 
ness the assets and liabilities of the 
concera for ninety days yet. 

“The work of liquidating the affairs 
of the Ohio German,” says the “West- 
ern Underwriter,” “is progressing slow 
ly, owing to the involved condition of 
the concern. The trustees contiaue tu 
dig up unpaid loss claims uatil the total 
threatens to reach more than $200,000. 
When the company was first placed in 
the hands of the trustees it was esti- 
mated that the unpaid claims from this 
source would not exceed $135,000. 

“It is understood an attempt is being 
made to effect a settlement out of the 
court with the receiver of the Citizens 
State Bank of Napoleon, and it is ru- 
mored that there are fair prospects of 
success. If this settloment can be made 
on a fair basis Cashier Groll of th2 
bank says the Citizens Bank will be 
able to pay its depositors dollar for 
dollar. 

“In the event, however, of the baak 
losing the securities deposited with the 
insurance company and realizing only 
a small amount on its mortgages that 
might result, if the affairs of Judge 
Michael Donaelly go through the bank- 
ruptcy court, the cashier thinks 90 
cents on the dollar would be paid. 
Many in Napoleon are inclined to the 
belief that this estimate is too high and 
that, should a suit against the trustees 
result unfavorably, oaly 7) cents on 
a dollar would be realized. 

May Pay 25 Cents on the Dollar. 


“As the affairs of the Ohio German 
are examined more closely the fact is 


brought to light that the troubles of the- 


bank and the insurance company are 
sv closely united that it becomes almosi 
impossible to separate them. 

“The Ohio German, it is now believ- 
ed, will not be able to pay its creditors 
more thaa 25 cents on the dollar. As 
signee Donovan of the bank has now 
$100,000 which is available to make a 
payment to tbe depositors, but the 
trustees of the Ohio German will not 
hazard a guess as to when they will at- 
tempt to pay the creditors of the con- 
cern.” 

There is talk of criminal prosecution 
for those responsible for bringing the 
insurance company and the bank into 
their present plight, but meantime F. 
D. Prentice, the former vice-president 
and general manager of the Ohio Ger- 
man, has left Toledo, and will endeavor 
to start life anew at some pvint where 
his past record is unknown. 





WILL INSPECT CINCINNATI. 





Committee of Experts Appointed by 
National Board to Investigate 
Fire Hazards. 





A thorough inspection of Cincinnati, 
from the standpoint of inflammability 
and its equipment to subdue fire will be 
made by the National Board of Fire Un- 
derwriters, whose engineers began taeir 
work last week. F. B. Walther, of New 
York, is in charge of the work. The in- 
vestigation is expected to require from 
a month to six weeks, as it will be 
thorough to the smallest detail. In 1904 
a similar survey was made, with the re- 
sult that the engineers in their report 
made a number of suggestions for addi- 
tions to the fire department, improve- 
ment of the water supply, and especial- 
ly the hill-top pressure, a revision of 
the building code and municipal regu- 
-lation of certain hazards, such as the 
handling of explosives, etc., in addition 
to a general suggestion for the improve- 





ment of risks by property owners them- 
Seives. Since that time many of these 
improvements have been made. ‘The 
fire department has been enlarged to 
an extent exceeding the recommenda- 
tions of the engineers, the new water- 
works have been built and are now in 
use, the new building code is before 
council and the city in general is in 
much better position than it ever has 
been. 


Besides Mr. Walther, who is a con- 
struction engineer, there are two hy- 
draulic engineers, who will investigate 
the water supply department, including 
pumping and distribution system, and 
one fire department expert. 





GERMAN UNION ELECTION. 





New Owners In Control—R. D. Tweed- 
dale President—Will Remove 
to Baltimore. 





At the annual meeting of the German 
Union Fire Insurance Company of Balti- 
more held in that city on Saturday last 
the following directors were elected: 
Robert Dickson, R. D. Tweeddale, 
George N. Thomson, P. H. Thomson, 
F. Willard Smith, James S. Lowry, W. 
A. Shenton, R. B. Dunham, J. H. Jordan, 
Charles F. Sherwood, Thomas A. Duffey, 
Robert Pennington, William Hofmeister 
Edward Donnelly, Herman Kaollenberg, 
William E. Fowler, C. E. Roessler, H. 
B. Wilcox, Fritz Vehrenberg, Il. Waso- 
wicz, Frederick A. Dolfield, the first 
eleven being new directors and the 
others formerly on the directorate of 
the company. 

While the first eleven represent the 
Dickson & Tweeddale interests, which 
firm recently secured stock control of 
the company, most of the other direc 
tors are co-operating with the new 
owners. 


The new board convened following 
the election and elected officers as fol- 
lows: President, R. D. Tweeddale; 
vice-president, P. H. Thomson; secre- 
tary, W. A. Shenton. Mr. Tweeddale is 
well-known to the fraternity as a mem- 
ber of the New York general agency 
firm, Dickson & Tweeddale. Mr. Thom- 
son, vice-president-elect, has for some 
time been special agent of the Guar- 
dian of Peansylvania and Southern of 
New Orleans in Pennsylvania. Mr. 
Shenton has been chief accountant in 
the New York office of Dickson & 
Tweeddale. 

Mr. Tweeddale, the new president, 
will doubtless spend the greater por- 
tion of his time in Baltimore and New 
Orleans. 





MUNNS GOES WITH KROUSE. 





Progressive Philadelphia and Suburban 
Agency Secures Addition to 
Its Working Force. 





Walter A. Munns became associated 
with the office of Clarence A. Krouse « 
Co. of Philadelphia, January ist. He 
has had a wide experience in local un- 
derwriting in the Quaker City, having 
for several years been associated with 
the County Fire Insurance Company of 
Philadelphia and the Insurance Compa- 
ny State of Pennsylvania of Philadel- 
phia and as counter-man in the agency 
of Robert M. Coyle. 

The Krouse office now represents five 
companies for Philadelphia and twenty- 
three for New Jersey and Pennsylvania, 
and the acquisition of Mr. Munns is 
another step toward the improvement 
of the facilities in the aggressive 
agency. 





Additional Fire Apparatus for Rochester. 





Three new fire houses are shortly to 
be erected at Rochester, N. Y. A con- 
tract for a new steam fire engine was 
awarded the La France Fire Engine 
Company, while a new combination ap- 
paratus will also be purchased. 





Former General Agent of National Fire 
Now Second Assistant Secretary of 
the Company. 





In announcing the elevation of Gen- 
eral Agent Frank D. Layton to the sec- 
ond assistant secretaryship of the com- 
pany, President James Nichols says: 

“Mr. Layton’s years of faithful and 
efficient service in advancing the inter- 
ests of the National merit this recogai- 
tion of his abilities and success, which 
we are confident will receive the un- 
qualified approval of all those on our 
staff who have been brought into busi- 
hess or social relations with him.” 

In the fifteen years of his association 
with the fire insurance business Mr. 
Layton has made rapid and substantial 
headway. Following a period of service 
in a local agency he took up field work, 
serving successively as an inspector for 
the New England Insurance Exchange 
and the Underwriters Association of the 
Middle Department. In 1902 he entered 
the employ of the National Fire, first as 
an inspector and subsequently as a spe 
cial agent, acquiting himself so credit- 
ably as to justify the management in 
sending him to San Francisco in 1906, 
to aid in settling the company’s lusses 
in that city. His appointment as gen- 
eral agent at the home office followed, 
and that his work in this capacity was 
appreciated his most recent promotion 
best attests. 





ASSETS OVER $1,000,000. 





Peoples National Begins Business 
Under Most Auspicious Circum- 
stances. 





Under official seal Insurance Comumis- 
sioner George W. Marshall 6f Delaware, 
certifies to having examined the assets 
of the Peoples National Fire, of Phila- 
delphia, “complimenting the officers and 
drectors of the company upon the high 
ciass of the securities obtained.” He 
found “the total amount invested to 
date is $843,297 in bonds,” and a cash 
bank balance of $160,882. 

The Peoples National began business 
with a paid-up capital of over $700,000, 
and a paid-up surplus beyond $300,000. 
Fresident Amonson, who is the human 
dynamo that conceived the idea of the 
company and is mainly responsible for 
its successful launching, says that the 
balance of the “fully subscribed capital 
and surplus is being regularly paid and 
will be completed to the full million dol- 
lars capital authorized within a few 
months, with half a million dollars addi- 
tional paid in surplus before July 1, 
1909.” Immediately the necessary 
papers can be completed application for 
entrance into the various States will be 
made. 


RECEIVER GETS WALLA WALLA. 
Stockholders of Company Favor Such a 
Course as a Protective Measure— 
Statement by President. 








The Walla Walla Fire, of Walia 
Walla, Wash., has been placed in the 
hands of a receiver, this action follow 
ing the petition of a prominent stock- 
holder. The management of the institu- 
tion decided to retire it from business, 
some weeks ago, its risks to be reinsur 
ed in the American Home Fire, a new 
corporation which interests promin- 
ent in the Walla Walla Fire had formed. 

Suit to enjoin the intended transfer 
of business was instituted by the hold- 
ers of certain notes of the Walla Walia 
Fire, and fearful that the interests of 
the latter corporation would suffer be 
cause of the litigation, the receivership 
was determined upon. 

Cc. K. Holloway, president of the 
Walla Walla Fire, and who holds a like 
position with the American Home, made 
the following statement concerning the 
troubles of the first named institution: 

“Our outstanding losses are within 
$30,000. We have something like $90,- 


¢ 
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G00 agents’ balances outstanding. It 
was our intention to complete the 
huancing of the American Home and 
file its report in the various states so 
that agents could begin writing about 
Feb. 1. 1 instructed my brother to be 
gin the receivership proceedings owing 
to the threats of these claimants to en- 
join the transfer of the business ro the 
new company. It is our present inten- 
tion now to complete the organization 
of the American Home, which, of 
course, will be delayed by the receiver- 
ship. When we conclude our arrange- 
ments I think the court will permit us 
to take over the outstanding business of 
the Walla Walla.” 

The Bastern business of the company 
was reinsured in the Commonwealth of 
lowa the latier part of the year, so that 
policyholders of the Walla Walla in this 
section of the country, have no just 
cause for worry. 





CALLS F. M. RICE. 





Des Moines Underwriter Appointed 
Secretary of the National American 
Fire, of Chicago. 





Such progress has been achieved in 
the organization of the National Amer- 
ican Fire, of Chicago, as to warrant F. 
M. Rice accepting the secretaryship of 
the company. 

Mr. Rice, who is particularly well 
known to fire underwriters of the Mid- 
dle West, has been in the insurance 
business since 1889. He was recently 
vice-president and agency director for 
the Des Moines Fire, of lowa, which 
position he resigned to connect with the 
promising National American. 





JOINS RAILWAY SYNDICATE. 





Commercial Union Fire Elected to Mem- 
bership in Eastern Oraganization. 


Following the retirement of the’ Provi- 
dence Washington Fire from the Bast- 
ern Railway Syndicate, and the severe 
restriction of its percentages therein by 
the Spring Garden Fire, the Commer 
cial Union Fire has been elected to 
membership iu the association, and wil! 
accept arbitrarily its share of whatever 
business may be taken by the organiza- 
tion. While the German American and 
the Springfield Fire and Marine are not 
obligated to take business of the syndi- 
cate they yet consider specific risks, 
and as a rule conclude to write them. 





Independent Rating Bureau. 





Amendments to the constitution of 
the Kentucky Board of Fire Underwrit- 
ers have been adopted whereby the rat- 
ing function is abandoned by that orga- 
nization in favor of the new Kentucky 
Inspection bureau, an independent fire 
risk rating bureau. Charles E. Springer, 
for a long time chief clerk in the office 
of the Ohio Inspection bureau at Colum- 
bus, is the head of the Kentucky bureau. 
As the Kentucky Board will no longer 
rate fire risks, its object becomes tue 
promotion of the common interests of 
the agents. 





FIRM WILL BE DISSOLVED. 





(Continued from page 1.) 
appointed manager for the Imperial 
Northern and Queen. In 1878 the Lon 
don Assurance transferred to his office. 

In 1891 he was appointed Pacific 
Coast manager of the Royal Exchange 
and shortly after was given the United 
States management. He transferred 
the headquarters to New York in 1898, 
continuing as United States manager 
until 1904. 

Under the new arrangement Mr. Dick- 
son will be relieved of considerable of 
the detail in connection with the under- 
writing of the Southern, which will be 
borne by Mr. Tweeddale. 





The National Lumber, of Buffalo, has 
appointed F. M. Bear its agent at Vin- 
cennes, Ind. 
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NEWBURGH’S FIRE LOSS. 





Favorable Record for Five Years— 
Comparisons With Other Cities 
of Empire State. 





A table has been prepared giving the 
fire loss experienced by cities of the 
third class in New York State during 
the years 1902-1907 inclusive, which has 
caused the people of Newburgh, N. Y. 
to grow quite enthusiastic over 
showing which their city makes. : 

The cities covered with their popula- 
tion are as follows: Amsterdam 28,- 
000, Auburn 40,000, Binghamton 42,040, 
Cohoes 25,000, Dunkirk 18,000, Elmira 
42,000, Gloversville 20,000, Ithaca 15,- 
000, Jamestown 27,000, Kingston 25,556, 
Leckport 18,000, Mt. Vernon 25,000, 
Newburgh 26,500, New Rochelle 25,000, 
Niagara Falls 28,000, Oswego 25,000. 
Rome 18,000, Schenectady 71,000, Utica 
70,000, Watertown 29,000 and Yonkers 
72,000. 

Speaking of the comparisons 
the Newburgh Daily News says: 

“What in the table first strikes the 
student of figures is the fact that New- 
burgh has considerably fewer fires than 
any other city, the average from 1902 
to 1907 being but 39 a year. In the next 
lowest city, Jamestown, there were 61. 
Yonkers, with less than three times the 
population of Newburgh, had nearly 
seven times as many fires, Cohoes with 
less population had nearly three times 
as many and Kingston had nearly twice 
as many, having averaged 72 fires a 
year during the period covered by the 
table. Watertown with practically the 
same population had three fires to one 
here. 

“With reference to the per capita 
loss by fire, which is a really better 
means of comparison, Newburgh is very 
much the lowest on the list, the aver- 
age being but 62 cents. Binghamton 
was next lowest, the average loss per 
capita being $1.29—more than twice 
that of Newburgh. Kingston with twice 
as many fires, showed a loss per capita 
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of $2.83, over four times that of New- 
burgh. 

“The average yearly fire loss for the 
past five years was $16,263 in New- 
burgh. The next lowest city was New 
Rochelle, where the average loss was 
$33,322. New Rochelle has an average 
of 89 fires yearly. Two hundred and 
one fires in Utica did a damage amount- 
ing to $212,450. 

“The figures for Newburgh indicate 
among other things a fire department 
of exceptional efficiency. Only four 
cities of the 21 in the table spent less 
for maintaining their departments than 
Newburgh spent for its departments, 
the cost here being $18,353.56.” 





CUTS FORMER RECORD IN HALF. 





Newark’s Losses in 1908 Only $370,900, 
as Against $657,370 for Previous 
Year. 





Chief Astley, of the Newark, N. J., 
fire department figures the fire loss in 
his city during the past year as $370, 
000, against $657,370 sustained in 1907. 
The number of alarms responded to in 
the last twelve months was 1,163 or 
within 17 of those had in 1907, but the 
average loss per alarm was far below 
that of the preceding year. 





Favor New York Standard Form. 





If the recommendation of the commit- 
tee appointed by Governor Gillett, of 
California, last year, be approved, and 
it doubtless will, the State legislature 
will adopt as standard a fire insurance 
policy duplicating the New York form. 
The underwriter on the committee is 
William J, Dutton, president of the Fire- 
man’s Fund of San Francisco. His as 
svociates are lawyers, merchants and 
bankers. 





The installation of new fire apparatus 
in the department of Rensselaer, N. Y., 
has been accomplished, and a decrease 
in the fire record of the city may now 
he looked for. 
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F. P. Gasoline Gas Machine 
FIRE PROOF ae ge 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use fur the average period 
of three and three-fourths years, There have been only sixteen accidents, and the 
otal loss attributable tothem direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 


OR 


~ 
Without 
EXTRA 
ay Charge 
_ by all 
_ Insurance 
.* Companies 
Within 
Twenty- 
five States 


FOOL PROOF 


Newark, N. J. 
LIGHT & STOVE CO., 


426 E. Pearl St., Cincinnati, Ohio. 
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OVER THE BOROUGH BRIDGE. 





As an insurance center Brooklyn is 
fast forging to the front, becoming 
quite a factor in the premium-producing 
territory around the metropolis. One 
only need make a call at the various 
offices in what is known as the insur- 
ance district, in the hustling borough, 
which lies very compact in Montague, 
Court, Remsen and Fultun streets, to 
be convinced of the fact that the fra- 
ternity is well represented and that the 
companies’ interests are carefully han- 
dled, by a thoroughly capable and in- 
dustrious corps of agents. Many ot 
them have been in the business for a 
number of years and have excellent 
reputations. 

That the importance of Brooklyn as 
an insurance center has been dwarfed 
by reason of its proximity to the great 
headquarters in Manhattan is well 
recognized, but things are stirring; an 
atmosphere of independence is assert- 
ing itself and there will be better re- 
ports from this side during 1909. 

That success does not come tv those 
who wait, and not hustle in the mean- 
time, and who depend upon vthers, is a 
well established fact, and nowhere is 
it recognized to a greater degree than 
in Brooklyn. Agents are everlastingly 
plugging for business all the time 
which accounts for the growth of their 
agencies and the building up of profit- 
able premium incomes. 

It is predicted that 1909 will be a 
banner year, and that prosperity will 
reign supreme in all lines of business. 
With the return of confidence in the 
mercaatile world, and a consequent 
boom in real estate both as regards 
new buildings and increased values 
there will be a notable increase in in- 
sulance premiums. 





An important consolidation of inter- 
ests was effected during the past w2ek, 
not altogether a surprise on the street, 
when the agency of Lester Lockwood, 
formerly Lockwood & Jones, represent- 
ing the National of Hartford and that of 
his brother, A. H. Lockwood, represeat- 
ing as Long Island manager, the Wash- 
ingtoa Fire and as Brooklyn agent, the 
Peoples National, Delaware, Washing- 
ton Fire, Shawnee and the Southern of 
New Orleans, was merged and will be 
known as Lockwood Brothers. 

Until recently Lester and A. H. Lock 
wood maintained an interest ia the firm 
of M. Herman & Company, 113 Broad- 
way, New York, from which they have 
withdrawn, resigning the agencies of 
the St. Paul F. & M., the Condoria, 
German of Peoria and the Dubuque F. 
& M., to devote all their atteation to 
their Brooklyn interests. 

Through their office on Montague 
street they expect to write upward of 
$300,000 in premiums annually. 





Brooklyn is going to try the experi- 
ment of fireproof dwelling houses. A 
block of these, designed by Arne Dehle, 
of 406 Fulton street, Manhattan, is be- 
ing erected at President street and 
New York avenue, a little way off East- 
ern Parkway. 

The fireproof plan is the idea of Mr 
Dehle, who believes that the lowering 
of insurance rates and the freedom 
from vermin accomplished by fireproof 
construction will easily tempt buyers. 
The beams and girders are to be of 
iron, brick covered; the lathing of steel, 
the floors of concrete, covered with par- 
quet flooring, and the partitions are to 
be fireproof, as well as all the filling. 
Only the “trim” will be of wood, and 
the whole structure is planned to be so 
thoroughly fireproof for a dwelling 
house that insurance companies are 
said to have promised a special rate. 





Country’s Fire Loss for 1908. 





The Journal of Commerce and Com- 
mercia] Bulletin places the fire loss of 
the country for 1908, at $2538,562,250, as 
against $215,671,250, the record of the 
previous year. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
OS RE ee 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Oedar Streets. 





Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’] Mer 


Samuel Gans Co. 


186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 

Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
uae with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 





Excess Lines handled 
Good connections at Lloyds, 
Correspondents solicited. 


anywhere. 
London. 





Our surplus lines department offers you 
an avenue for securing the best indem- 
nity this limited market affords. We 
direct your attention to The CENTRAL 
INS. C€O., LTD., of London, which 
Company has large resources and, as an 
additional protection for its American 
policyholders, has on deposit with the 
Farmers’ Loan & Trust Co. of New York 
securities in an amount of $50,000 under 
a deed of trust. Applications for legiti- 
mate surplus lines on the heavy value 
risks at full tariff rates entertained from 
agents and brokers only after the 
facilities of the local agents have been ex- 
hausted. Liberal commission. Prompt 
service. 


Fred. S. James & Co. 


Attorneys in United States 


171 La Salle St. - - CHICAGO 
84 William St. - - NEW YORK 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
Per tc Only 


Freeholders Ins. Co., Topeka, Kans. 
—_— Fire Ins. Co., of Pine Bluff, 
k, 


a 
Federal Llyods, of Chicago, HL 
see Reports of These Companies, 
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WILL BE A LAND MARK. 





New Building of Firemen’s of Newark 
to Exceed in Height Afty Struc- 
ture in New Jersey. 





Plans for the erection of the new 
home office building of the Firemen’s 
Insurance Company, of Newark, have 
been completed, and work preliminary 
to its erection will shortly be under- 
taken. 

When finished the structure will be 
higher than any other building in New 


Jersey, an advertisement of no little 
value. 
The building, which is to have a 


frontage of 40 feet on Broad street, and 
67 feet on Market street, with a 30xsv 
offset in the rear, is to be eighteen 
stories in height, and will cost about 


$450,000. The material used will be 
white marble, the inside finish to be 
birch stained mahogany. It will con- 
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Proposed Home Office Bui:ding of the 
Firemens Insurance Co. of Newark. 


tain three electric passenger and one 
freight elevator. All offices will have 


outside light, the construction to be 
thoroughly fireproof and modern in 
every respect. 

The grade floor will be used for 


stores: the second and third floors oc- 
cupied as home offices by the Firemen’s, 
while the remaining stories will be let 
for general offices. 

A view of the building as it will ap- 
pear when finished is given herewith. 

The handling of the building will be 
entrusted to the progressive Ward- 
Gehin Company, real estate brokers and 
general insurance agents. : 

In the latter connection the office rep- 
resents in Essex county, the Fidelity 
and Deposit Company, while it acts as 
Newark representative for several lead- 
ing fire insurance corporations. Its 
managers are young men of sound judg- 
ment, and in thorough touch with the 
leading business interests of their home 
city. 





WITH FLORIDA HOME. 





Edward G..Warner Named as Managing 
Underwriter for the Marianna 
Company. 





Determined that no stone be left un- 
turned to place 'the Florida Home, of 
Marianna, Fla., wpon a permanently cafe 
basis, the management of the company 
has appointed as its chief underwriter 
Edward G. Warner, long connected with 
the Southern department of the Hart- 


ford Fire, and an admittedly able iusur- 


ance man. 

The Florida Home is shortly to in- 
crease its paid-up capital to $200,000, 
and enter a number of desirable East- 
ern States. 





REINSURED -IN COMMONWEALTH. 





lowa Institution Takes Over Risks in 
Eastern Department of Des 


Moines Fire. 





The Commonwealth of Iowa has re- 
insured the risks in force in the Eastern 
general agency of*the Des Moines Fire 
written through R. S. Howell and Co., 
of Philadelphia. 

Mr. Howell has notified the agents 
that he has resigned the general agency 
of the Des Moines, and ordered such 
agencies terminated. 





Returns for 1908. 

Up to the hour of the Eastern Under- 
writer’s going to press 7 fire insurance 
companies had made public the result 
cf their operations during 1908. 

Following established custom the 
Hartford Fire issued its figures on Janu- 
ary 2nd. These show gross assets. of $20,- 
434,816; reinsurance reserve, $12,022,- 
473, and net surplus, $5,061,591. Twelve 
months ago these items respectively 
were: $18,920,604, $11,920,417, $3,226,803, 

Connecticut Fire: January Ist, 1905, 
Total assets, $6,365,877; reinsurance re- 
serve, $3,597,499; net surplus, $1,462,740. 
Same items, January 1st, 1908: $5,817,- 
423, $3,432,492, $1,042,596. 

American Central: Total assets Janu- 
ary ist, 1909, $5,310,856; reinsurance 
reserve $2,099,801; net surplus, $977,746. 
Last year the same items were: $5,039, 
623, $2,035,537, $830,877. 

Camden Fire: Total asSets, $1,914,- 
454; reinsurance reserve, $1,010,859; net 
surplus, $395,681. At the heginning of 
1908, these items respectively read: $1, 
727 900, $924,805, $291,537. 

Girard Fire & Marine: Total assets 
$2,365,624; reinsurance reserve, $1,440,- 
022; net surplus, $369,619. The same 
items a year ago read: 2,246,338; $1,- 
396,660, $305,410. 








A Cred:table Issue. 





The special number of “The Surveyor” 
commemorating the twenty-fifth anni- 
versary of the Underwriters Associa- 
tion of New York State, is a work of un- 
usual excellence, and its publishers are 
deserving of great credit for its produc- 
tion. 

The portraits of the honorary and ac- 
tive members of the association are fine 
examples of letter press, whle the bio- 
graphical sketches are of decided inter- 
est in enabling one to learn the history 
of the men that have made the State as- 
sociation one of the pronounced forces 
in fire underwriting. 





Re-elect Old Officers. 





At the annual meeting of directors of 
the Rochester German Fire, held at 
Rochester cn Tuesday, the former ex- 
ecutives of the company were unani- 
mously . re-elected. 





Forty-six hundred feet of new hose 
has been ordered for the Jersey City, N. 
J., fire department. 








TO LET 
About 1500 square feet of floor 
space in admirably located new 
Royal Insurance’ Building, 84 
William Street, New York City. 
Terms most reasonable. 


Address No. 777, 
Care Eastern Underwrite, 








OPEN ACCIDENT DEPARTMENT. | 





Whilden & Hancock to Represent the 
Pacific Mutual Life as General 
Agents for Important Field. 





King, Scheide & Company, who have 
represented the Pacific Mutual Life and 
the Pacific Indemnity of California for | 
some time past, having resigned as gen- 
eral agents, Chief Auditor and Adjuster | 
Wm. H. Sale, of Chicago, has appointed 
as managers of the accident and health 
departments for Northern New Jersey 
and South Eastern New York, including 
the Metropolitan District, Whilden & 
Hancock, of New York, who will devel- 
op the business of the Pacific Mutual in 
connection with their general agency 
for fire companies. 

The general agency of Whilden & 
Hancock is less than two years old, but | 
through their energy and fair treatment | 
on the part of its managers it has | 
cured a strong following with agents 
and brokers in New York City and ad- 
jacent territory. 

The Pacific Mutual, through this ap- 
pointment, will no doubt receive an in- 
creased volume of business in this sec- 
tion. The company has over $12,000,000 | 
of assets, and has been in business for 
forty years. | 

All losses in this territory will be 
justed and paid through the office 
Whilden & Hancock, the company | 
maintaining a special New York deposit | 
for this purpose. In addition to the ac-| 
cident and health department, Whilden | 
& Hancock will also have charge of the | 
collection of all premiums on life poli- 
cies and the payment of death claims | 
in this section. | 
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“TWO HUNDREDTH YEAR 


SUN 


Insurance Office 
OF LONDON 


FOUN 





YDED 17 





United States Branch: 


54 PINE STREEI, NEW YORK 


Western Department: 
171 LA SALLE ST., CHICAGO 
Pacific Department: 
N. E. Cor. Sansome and Sacramento Sts. 
SAN FRANCISCO, CAL. 
Agents Wanted at Unrepresented Points 





ROYAL 


Exchange Assurance 
OF LONDON, ENGLAND 





ESTABLISHED IN 1720 





United States Branch 


92 WILLIAM STREET, NEW YORK 





| U. C. CROSBY, General Manager 


Albany Has a Grievance. 


A special committee has been ap 
pointed by the local board of Albany, | 
N. Y., to confer with the State Associa- 


tion regarding certain all 


zed improper | 
rates in the 


capital city. 





Announcement is made of the engage- 
ment of Miss Molly T. Jordan and § 
Carlisle Goodrich of Newburgh, N. Y.' 
Mr. Goodrich is the junior member of 
the progressive real estate and insur- 
ance firm, C. T. Goodrich & Son. 

At the venerable age of 81 years, Wil- 
liam Sprague Denny, one of the be “- 
known fire underwriters of New Eng- 
land, died at his Portland, Me., home 
some days ago. | 





R. D. HARVEY, Assistant General Manager 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





John H. Claney, President. 
W. K. Reifsnyder, Secretary. 














THE NEW DEPARTURE FIRE ENGINE 
DISTINCTLY NOT A CARBONIC 


A REAL FIRE KILLER 
Positively Cannot Explode Nor Freeze 
Absolute Death To Fire 
A Demonstration Will Convince 


WALTER R. JOHNSTON MFG. CO. 
68 WALL STREET - - 


BUT 


NEW YORK CITY 














THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William supine: N. Y. City 


INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 

12-31-07 

Empire City Fire Ins. Co., Inc. 1850..... $566,779 
Nassau Fire Ins. Co., Inc. 1852........... 748,381 
Py ter Cooper Fire Ins. Co., Inc. 1853... .. 431,906 
National Lumber Ins. Co., Inc. 1905..... 355,801 


(Writing Woodworkers ‘and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 

(Where not locally represented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 


ALLEMANIA FIRE INS. CO. 
EPPERSON FIRE INS. CO. 
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APPROVE OF BINGHAMTON. 
Engineers of the National Board Find 
the Conflayration Hazard of the City 

“Moderate.” 








Because of the generally low height 
and small areas of the buildings in the 
congested district of Binghamton, N. Y., 
and the competent local fire depart 
ment, the conflagration hazard of the 
city, in the opinion of the engineers of 
the National Board of Fire Underwrit- 
ers, Who have just completed a thor- 
ough inspection of the territory, is 
“moderate.” Apart from the wood-work- 
ing and lumber section, the hazard of 
the manufacturing district, the experts 
further hold, is law. 

The fire protective facilities are thus 
detailed: 

“Water Supply—Works owned and 
operated by the municipality. Organi- 
zation and management good, An ample 
supply, from the Susquehanna River, 
through two well-located and protected 
intakes, is filtered and pumped directly 
into the distribution system. The ab- 
sence of an elevated storage reservoir 
is serious, but easily remedied. Pump- 
ing station non-fireproof and a portion 
has an unnecessary amount of combus- 
tible material; exposures slight. Pump 
and boiler capacity ample to allow for 
necessary reserve; steam piping prac- 
tically in duplicate. Consumption high. 
Pressures moderate and in few sections 
light, but fairly well maintained; suffi- 
cient for operating sprinkler equip- 
ments in all thickly built-up sections. 
The main arteries are poorly connected 
and are hardly ample in size to deliver 
sufficient quantities at necessary pres- 
sure. Distribution system fair to pcor, 
there being too much small pipe, con- 
sidering the size of the blocks. Gate 
valve in good condition; generally well 
spaced. Hydrants in good condition, Dut 
many have too small barrels and 
branches; spacing wide. 

“Fire Department.—Volunteer depart- 
ment, with chief, one ladder company, 
one engine company and drivers of 
volunteer conypanies full paid. Finan 
cial support inadequate. Supervision 
fairly satisfactory. Chief competent and 
progressive. While the volunteer com- 
panies have a large membership, the ef- 
fective strength of department is defi- 
cient. Distribution poor for number of 
companies. Engines of sufficient capacity 
to supplement direct hose streams 
when needed. Plains hose wagons are 
of inferior type and the number of com- 
bination wagons is insufficient for ade- 
quate chemical service. Ladder protec 
tion deficient; only one truck in ser- 
vice; short ladders lacking on some 
hose wagons. Minor equipment 
meagre; appliances for handling large 
streams too limited. Supply of hose im 
sufficient; some in poor condition. Drills 
and training lacking; efficiency of volun- 
teer companies mainly low. Response 
to alarms fair, but running card needs 
revision. Fire methods only fair, due 
to lack of equipment. Building inspec- 
tions irregularly made. Records incom- 
plete and reports brief. Recent improve- 
ments have materially strengthened the 
service, but it is still unsatisfactory and 
insufficient. 

“Fire Alarm System.—Automatic sys- 
tem, fairly well maintained as a part of 
the fire department. Fire alarm room 
poorly located and bady exposed; sys- 
tem liable to be seriously crippled by 
a small fire. Equipment is modern and 
mainly in good condition, but lacks ap- 
paratus for manual operation; no de- 
partment telephone system. Most boxes 
have keys attached; one-third are of the 
unsafe, interfering type, and all need 
painting: distribution is goodin and 
around the congested value district; 
elsewhere fair to poor. Circuits are 
overhead and on any available pole; in 
some cases with high-tension wires 
Batteries are of inferior type and in 
same room with instruments. Tests are 
satisfactorily made, but records are 
lacking. - ‘ 
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By Frank Lock, United States Manager of The Atlas Assurance Company 


Reviewing the fire insurance situa 
tion in the United States, in the col- 
umns of the “Journal of Commerce and 
Commercial Bulletin” a day or two ago, 
Mr. Lock said: “No salient feature oc- 
curs to the mind as dominating the past 
year. The general consensus of opinion 
which will soon be verified or disproved 
by actual figures is that 1908 has yield- 
ed unfavorable underwriting results, 
this being due to a persistent stream of 
losses throughout the whole year and 
over the greater part of the country 
The conflagration at Chelsea involving 
about $9,000,000 of insurance was the 
greatest individual loss and the only 
one entitled to rank in the true confla- 
gration class. 

“At the first of January, 1908, the 
combined capital and surplus of compa- 
nies reporting to the New York Insur- 
ance Department was $177,207,000, this 
being an increase of $3,574,000, or 2 per 
cent. more than the previous year. 
While the underwriting of 1908 will not 
help companies materially, yet the ap- 
preciation in market value of securities 
as compared with twelve months previ- 
ous will be of substantial assistance in 
strengthening reserves. It is probable 
that the higher values of to-day as com- 
pared with twelve months ago will in 
itself add not less than $30,000,000 to 
the companies’ securities. This is a for- 
tunate offset to a lean trading year. 
The amount of insurance at risk shield- 
ing property covered by the policies of 
these companies at the first of January 
was $35,375,000,000, showing an increase 
of $3,096,000,000 over the previous year, 
this increase reflecting in some meas- 
ure the increase in material values in 
the country at large. Ten years ago 
the amount of insurance in force was 
about $20,000,000,000, showing an_in- 
crease of 75 per cent. in that time. 

“As before stated, except for the ap- 
preciation in market values, the results 
in 1908 are distinctly worse than for the 
previous year, this condition being of 
general application over the whole 
country. In the Eastern, Northern and 
Middle States the increase of loss is 
about evenly spread except in the cases 
of Chelsea and Portland, Me., which 
latter city had a succession of heavy 
losses. These places serve as very 
good illustrations of the fact that it is 
impossible to foretell where calamity is 
most likely to strike next, and where 
protection is most needed. A tendency 


to a reduction in rates, a shrinkage in 
premium income and a keen competi- 
tion for business have been other fea- 
tures in the above section of the coun- 
try. 

“In the Southern States conditions 
have been distinctly bad, the South hay- 
ing experienced what is possibly one of 
the worst years in its record apart from 
a conflagration. The feature of moral 
hazard has beeh much in evidence, this 
being more marked in the South than 
in other sections, especially among the 
small mercantile and manufacturing 
classes. 

“In the Western States the same gen- 
eral conditions are noticeable, there be- 
ing a difficulty in maintaining premium 
income, a fall in the average rate of 
premium and the occurrence of losses 
above the average, both in number and 
amount. 

“On the Pacific Coast the companies 
have again fared better than in any 
other section, so that those companies 
have been fortunate for the time being 
who have had the largest shares of the 
Pacific Coast business. Nevertheless, 
there has been a distinct decrease in 
premium income in that section owing 
partly to shrinkage in values and partly 
to reduction in rates, which has been 
a marked feature. It is probable the 
loss ratio on the Pacific Coast has not 
reached 40 per cent., although expenses 
of transacting the business have been 
on the increase in this field, which has 
always been among the must expensive 
to work. Competition is even stronger 
than before the San Francisco fire, but 
the outlook for 1909 is regarded as 
bright owing to satisfactory trade con- 
ditions. 

Strife Between Agents and Brokers. 

“In the relations of the companies to 
their agency representatives no fresh 
feature of importance has arisen. An 
effort made in the South to revise the 
basis of compensation failed from the 
feeling on the part of the companies 
that the public would not complacently 
regard any substantial increase in the 
amount of compensation, while the 
agents were unable among themselves 
to agree on any form of revision which 
did not contemplate a perceptible in- 
crease in the amount. The stress of 
competition between agents in their 
home localities and brokers with far- 
reaching arms invading them from dis- 
tant points is becoming more acute, 











THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration $2,550,000.00 


LOGUE BROS. @ CO., Managers 
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WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
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WESTERN RESERVE INSURANCE GO., of Ohio 





100 WILLIAM STREET - - - - 


New York 


large volumes of premium in this way 
being written in companies not legally 
entered in the several States or being 
sent across the ocean. Much of this 
premium evades taxation and other 
charges, and companies legally entered 
in the States are disposed to support 
the agents in the contention that this 
form of competition should be sup- 
pressed as inequitable. 

“The average rate over the United 
States charged in 1907, the last year 
for which the figure is available, was 
1.17 per $100 of insurance, this being 
actually less than was paid in 1903, 
when the raté was 1.19, thus showing 
that the companies did not oppress the 
public after the San Francisco disaster, 
but treated them very fairly indeed. 
The probability for 1908 is that a still 
lower rate has been levied, while a 
strong tendency toward a decline in 
1909 is evident. 

Formation of New Companies. 

“One marked feature of the year just 
closed is the number of new companies 
organized or resuscitated, the capital 
being attracted by the results follow- 
ing the San Francisco disaster. The 
stress of competition thus produced will 
tend temporarily to reduce rates and 
increase the commission cost to buy 
business off of the books of the older 
companies. This feature coincidentally 
with the increased rate of burning will 
result in the retirement of many of the 
weaker companies, to be followed by 2 
reaction in rates. This phase of things 
recurs in cycles in the fire insurance 
business. 

“The phenomenon always observed 
after a conflagration was again appar. 
ent in that the rate of burning, which 
is the loss cost to each $100 of insur- 
ance, dropped to 39c. being the lowest 
point known in twenty years—a sharp 
contrast this to the year previous, which 
is the highest recorded, when the rate 
was 82c., due to the 1906 conflagration; 
these figures compare with an average 
of 49c. for a period of forty-seven years. 
Doubtless this rate of 39c. is a refiec- 
tion of the sudden shock to public s2n- 
sibilities, the consciousness of everyone 
being turned to ‘fire,’ its causes aad 
effects for the time being, but the in- 
fluence of this has now largely died 
down, as the average rate of burning in 
1908 will show without question quite a 
sharp rise, showing a reversion to the 
same extravagant destruction. 

Expense of Operating. 

“The expense of transacting the busi- 
ness remains steady at about 38.25 per 
cent. of the premium. This item is the 
constant subject of criticism from the 
public and legislatures, as well as of 
anxious consideration by the companies 
themselves. If rates continue to de- 
crease, as would seem probable will be 
the case for a time from improved con- 
ditions, provided such tendency is not 
checked by conflagrations, we must pre- 
pare our minds for an even incr2ased 
ratio of expense, as the machinery 
which the insurance companies have all 
over the United States in their various 
organizations is necessarily expensive 
to maintain, while such maintenance 
is essential in the inter2st of the public. 
Out of every $38.25 received $21.50 is 
paid as commissions and $2.50 as taxes. 
It is perhaps well to remind the readers 
of this paper that out of this $38.25 at 
least $28 remains in the State where 
the premium originates, which fact is 
often overlooked by legislators and 
others in their arguments on insurance, 
they reasoning as though all apart from 
losses was carried out of their State. 
Companiés of the better class would 
welcome intelligent co-operation  to- 
ward the reduction of the expenses, 
but nevertheless the public is getting 
value for the money expended even 
as things now are. 

The Great Question. 

“After all, commercially considered, 
the great question is, is the fire insur- 
ance body equal to its mission to sup- 
ply an adequate basis for credit based 
on destructible values in th2 United 
States? Is it strong enough to avert 
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crisis in the event of serious conflagra- 
tion? For featureless years like the 
past two there is no difficulty. The sur- 
plus of $177,297,000 is ample, and, in 
fact, surplus is scarcely needed in such 
years. Let it not be forgotten, how- 
ever, by either the company or the com- 
mercial world that volume of surplus 
becomes of paramount importance 
when the tense strain pulls upon the 
companies by conflagrations which as 
to time and place are both unforseen 
and unforseeable. Like many other 
protective devices, such as battleships, 
bank reserves, fire departments, they 
are but seldom wanted, but when want- 
ed they must be there and be of the 
strongest. In the large cities it still re- 
mains true that concentrated values 
can be destroyed at many points beyond 
the capacity of the insurance companies 
to replace. The whole problem of fire 
insurance may be said to be cuncen- 
trated upon the possibilities which exist 
in a few large cities. As for the rest 
of the country, a comparatively small 
amount vf insurance capital could easily 
carry all the insurance required. Yet 
let it not be thought by the small city 
and the country community that they 
are not vitally interested in this ques- 
tion, since the striking down of one 
of the large cities would mean a seri- 
ous shock to the country as a whole 
should the indemnity not promptly meet 
the loss. Therefore, it is just that the 
country as a whole should participate 
in the insurance tax. The commercial 
world should look at this matter in a 
broad and intelligent fashion—it is 
their concern. In a time lik2 the pre- 
sent the country is swarming with 
weak, irresponsible companies which 
are of no aid in the critical standpoint 
considered. In fact, the failure of such 
in a large conflagration would add a 
serious element to the disaster. A 
small company may be strong, a large 
compazy may be weak. Insuranc2 costs 
the public about the same in all classes 
and grades of companies, although it 
is not generally comprehended that the 
best, as a rule, costs no more than th2 
worst. The public should therefore see 
to it that they get what they pay for. 
In buying poor indemnity it may mean 
ruin in the time of disaster, and the 
only parties who benefit by such in- 
demnity are the unscrupulous agents 
and brokers who trade poor policies for 
the sake of the extra commission. The 
companies which support the National 
Board and similar organizations stand 
for all the best principles of the busi- 
ness and bear all the cost of the nec- 
cessary machinery which alone gives to 
the iasuring public the highest class 
of expert knowledge and assistance in 
connection with construction and pro- 
tection against fire, while the guerilla 
companies referred to swell the cost of 
the business without contributing to 
the cost of these valuable features. 
Such companies also, by their bad prac- 
tices, before and after fires, bring gen- 
eral odium and reproach upon the busi- 
ness as a whole. The community should 
certainly discriminate in these respects. 


Real Meaning of Fire Loss. 


“For the eleven months of 1908 the 
fire loss of the country as computed 
from the careful records in The Journal 
of Commerce and Commercial Bulletin 
amounted to $224,593,000, an increase of 
$24,706,000 over the same period of the 
previous year. For the ten years end- 
ing 1907 the bill for fire cost levied on 
the country was $2,030,000,000, or an av- 
erage of over $200,000,000 per annum. 
Every illustration, entreaty, warning, 
and exhortation of which insurance men 
are capable has been used in weary re- 
iteration to attract the public mind to 
this spectacle appealing for remedy, for 
the most of it is remediable. Could one 
imagine a vast mountain of costly com- 
modities appraised in value at over 
$200,000,000 laboriously gathered from 
factory and home for no other end than 
that it might be reduced to ashes and 
gas, if into this funeral pyre we could 
see over 6,000 men, women and chil- 


dren done to death in its most horrible 
form, then might we have in ghastly 
realization what in detail is being work- 
ed out daily in this country within the 
compass of each year. To this picture 
must be added the actual economic 
waste of men, material and capital tied 
up in fire departments and water sup- 
plies expressly maintained for fire ex- 
tinguishment. Still further must be 
added the loss resulting from the stop 
page of business by reason of fire, and 
we have 2 cumulative burden which 
$500,000,000 per annum would scarcely 
cover, a load more oppressive than that 
of the military burdens of the Buropean 
rations, and which is borre by this 
country partly by reason of dulled con- 
sciousness and partly by reason of the 
fact that the present national develop- 
ment of crude material resources is so 
phenomenal and unparalleled that the 
annihilation of values goes unheeded. 

“Yet there are gratifying signs that 
the body politic, like a huge giant under 
constant prodding, is at last arousing 
from its lethargy and is showing a con 
science. The appeals of the National 
Board of Fire Underwriters and other 
similar bodies are being noticed by 
newspapers all over the country. The 
educational work of these associations, 
assisted by the local agents in their dis- 
tricts, ig bearing fruit. Governors, State 
Insurance Departments and Legisla- 
tures are all taking notice. Blind, aim- 
less, hitting at fire insurance companies 
by taxation, legislation, limitation is 
no longer regarded as the only or the 
best. remedy for high rates, but atten- 
tion is being given to what lies at the 
root of the high rate question, namely, 
high fire cost. Of all the features of 
1908, this, perhaps, is the most note- 
worthy, and the year possibly marks an 
era as the turning point of saner rela- 
tions between the public and the compa- 
nies which serve them. 


Policyholder Makes the Rate. 


“If it be in the writers province to 
make suggestions as to how the burden 
of high rates can eventually be lessened, 
he would put in the first place the axi- 
om that in the last analysis the policy- 
holder makes the rate. The conditions 
are in the hands of the policyholder. 
The insurance man reads the conditions 
and applies them in formulating the 
rate, but the policyholder makes them. 
Therefore, anything which tends to re- 
duce the fire waste and the cost of 
transacting the business will eventually 
tend to reduce the rate. If we were ad- 
dressing the community at large, and 
especially the commercial world, we 
would say encourage the revision of 
your building Jaws on the mode! sup- 
plied by the Natiional Board of Fire Un- 
derwriters. Jealously remove the fire 
department, building department and 
water control of your cities from all 
taint of politics. Discourage the un- 
wholesome moral sentiment which toler- 
ates the careless or criminal fire breed- 
er or the fraudulent claimant, since you 
pay for their misdeeds. Encourage ra- 
tional legislation by the removal! of all 
throttling restrictions which increase 
cost of the business, and many of which 
seem expressly formed to make the way 
of the transgessor easy. Encourage the 
equipment of automatic sprinklers, auto- 
matic fire alarms and similar protective 
devices. Select your agents, brokers and 
companies as you would your banker, 
lawyer or doctor, since your financial 
existence may depend on this and the 
best costs no more than the poorest. 
Having selected good agenits and insist- 
ed on sound companies, then give them 
your confidence. Along these lines se- 
curity will be found, and the insurance 
cost will eventually be reduced. 


“The attention which the credit asso- 
ciations of the country have been giving 
to fire insurance is an encouraging fea- 
ture, and the public as a whole feels 
that it can well afford to invite the ut- 
most publicity as to its methods, being 
assured that the more they are under- 
stood the more they will be appreciated 


and the more will the companies enjoy 
the confidence of those whom they are 
organized to serve. It is distinctly felt 
that a better era has dawned, which is 
evidenced by many signs all converging 
to the same point, such as the more 
sane view of legislation, the somewhat 
reduced burden of taxation, and the 
awakened consciousness that the de- 
structive fire wastes backed by preju- 
dice are really accountable for a rate of 
fire premium which is many times 
higher than that obtaining in European 
countries. It will, perhaps, be more 
than a generation before the transatlan 
tic average rate can be obtained, but i 
would seem as though possibly our 
faces are set in that direction. 














The Leading Fire Insurance Compam 
of America. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N. Williams, E. J. Sloan 

E. 8. Allen, Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 
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- $112,000,000 
be “Paid in Fire Losses 
in the United States alone during 
60 YEARS 











BY THE 
LIVERPOOL 
AND T ONDON 
| AND GLOBE 


Insurance Company. 





ASSETS U. 8S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 





New York Toronto 
London Chicago 
McLean Stinson & Co, 
LIMITED 


SURPLUS LINE UNDERWRITERS 
43 CEDAR STREET 
New York 

, Telephone 264 John 








JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 


| Direct Connection at London Lloyds 

















KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
——Esackh Week — 
Subscription $3 Per Annum 





PHENIX 
INSURANCE 
COMPANY 





OF BROOKLYN, N. Y. 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 


No. 68 WILLIAM ST. 
New York 





Commercial Union Assurances Company 
Limited 
wo pena 








PINE AND WILLIAM STS., NEW YORK CITY 











IN CASE 


could you prepare anything like an accura 
similar request in their policies. e have 


COATS & BURCHARD CO., Public 


J. D. PICKARD, represenisve 





plans and specifications of your buildings? Most insurance companies incorperate a 


country, and if you’re interested, will gladly estimate the cost of similar service for you. 


27 William Street, NEW YORK 


OF FIRE 


te valuation of your property with verified 


appraised some of the largest plants in the 


Appraisers, 169 La Salle Street, CHICACO. 








Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 
IE cian, a0n.0cevsnncevssenncace st $200,000 
602,901 
31,251 
ROBERT DICKSON, President 
EXECUTIV 


84 WILLIAM ST., 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


nhc dca ceopenkuesanivenseres $200,000 
Cc ae on cudnccbebiien 893,312 
DD, wicticnonecadudtiennen ine 90,823 


R. D. TWEEDDALE, Ass’t Sec. 
E OFFICES; 
NEW YORK 





7 PLEO 
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CASUALTY AND 


SURETY HAPPENINGS 





NORWICH & LONDON ACCIDENT. 


HOME COMPANY TO BE FORMED. 








New Organization to Assume Name and 
Plant of British Institution—Latter 
to Leave United States. 





Once the merger of the Norwich and 
London Accident Insurance Association 
of Norwich, England, with the Norwich 
Union Fire Insurance Society of the 
same city be completed, which will be 
very shortly, it would be impossible un- 
der the laws of the majority of our 
States for the former corporation, which 
entered this country just a year ago, to 
continue transacting business here. An- 
ticipating this condition the home office 
management of the Norwich and Lon 
don gave permission to A. B. Cilley, of 
Boston, the United States manager of 
the company, to organize a new corpo- 
ration of like name and to take over the 
entire plant of the British company in 
this country, which it is figured is easi- 
ly worth $100000. There will be no in- 
terruption of business, the new compa- 
ny continuing the connections and gen- 
eral policy here of the old. 

In its issue of last Saturday “The 
Standard” of Boston, has the following 
te say about the matter: 

“Mr. Cilley’s plans at present contem- 
plate the organization, under the gener- 
al insurance laws of Massachusetts, of 
a company with a capital of $500,000 and 
a surplus of $250,000, to be issued in 
5,000 shares at $100 par value, to be sold 
at $150 per share. The new company 
is to purchase the furniture, fixtures and 
leases of the Norwich and London, and 
to take over its business for an amount 
computed -on the actual unearned pre- 
mium at date of transfer, the rate of 
commission to be allowed to be mutual- 
ly agreed upon by the association’s 
home office representative and Mr. Cil- 
ley. In the event of disagreement the 
matter is to be left to the decision of a 
third party who is to be an experienced 
casualty underwriter. 

“The new company will duplicate the 
contracts and agreements made with 
the United States branch office officials 
and the agency force. 

“A valuable asset to the new compa- 
ny will be the retention of the name 
‘Norwich and London,’ so that as far as 
the insuring public is concerned, there 
will be apparently no change, oiher than 
that their interests will be secured by 
larger United States assets. 

History of Association in United States. 

“The Norwich and London was ad- 
mitted to the United States in New 
York State April 19th, 1907, with a de 
posit capital of $200,000, and established 
its headquarters at Boston, Mass. The 
first policy was written April 26th, in 
that year. It was admitted to Massa- 
chusetts a month later. 

“On August 19th, 1907, the first lia- 
bility policy was issued, and at that time 
there was about $1,000 of accident and 
health premiums in forc?. On October 
31st, 1907, the association had received 
in accident and health premiums $2, 
879.11, and in liability premiums, $1,- 
342.88 

“For the twelve months from Novem- 
ber Ist, 1907, to October 31st, 1908. the 
association had collected in accident 
and health premiums, $42.365.49,.and in 
liabilitv premiums, $152,638.95, a total 
of $195,004.44, after deducting returned 
premiums and reinsurance. The loss 
ratio for the twelve months was a frac- 
tion more than 28 per cent. on the accl- 
dent and health premiums, and a frac- 
tion more than 19 per cent. on the liabil- 
ity premiums, the average loss ratio he- 
ing 21 per cent. 

“The average loss ratio added to the 
expense ratio leaves 19.7 per cent. in the 


treasury of all premiums actually col- 
lected, over and above every expense for 
this period. The expense of manage- 
ment, including every payment other 
than that of claims, amounted to 59.3 per 
cent. which is considered a first-class 
showing for a company in practically its 
first year. . 

“The total payments of every kind 
amounted to $156,612.81. The balance 
of premiums unexpended was $38,391.63, 
income from investments, $10,058.73, ex- 
cess of total income over all expendi- 
tures, $48,450.36, or nearly 10 per cent. 
of the proposed capitalization of the 
new company, and a little over 24 per 
cent, of the deposit capital of the Nor-- 
wich and London. 

“The actual business in force, after 
deducting cancellations and returned 
premiums for the twelve months from 
November ist, 1907 to October 31st, 
1908, amounted to $233,737.43. For the 
two months in 1907, the average per 
month was $10,112.97, while the average 
per month for the twelve months re- 
ferred to above, was $17,811.45, the busi- 
ness for October being $24,249.16, show- 
ing a healthy increase in the business. 

“The association is admitted to tran- 
sact business in fifteen States and the 
District of Columbia. In seven States, 
however, it has done very little busi- 
ness, owing to lack of organization, the 
total premiums collected in these 
States amounting to less than $6,000. 
With the territory exended, and with in- 
creased capitalization, such as Mr, Cil- 
ley proposes through the organization 
of a new company, he believes that a 
much larger business can be transacted 
at less expense.” 

Payne and Ramsey, Inc., are general 
agents at New York for the Norwich 
and London, and have been very suc- 
cessful in handling its affairs here since 
their appointment in September last. In 
that period they have written no less 
than $100,000 in premiums upon well 
chosen business. - 





On the 19th of the present month 
genial Sam Brown, head of the long- 
established local agency firm of T. Y. 
Brown, of this city, will bid adieu to 
his bachelor days and take place among 
the stalwart married men of the land. 
Sam is of sterling worth, and though 
the lady of his choice is unknown to us, 
the bashful underwriter refusing to dis- 
close her name, we feel confident that 
she is in every way worthy of him, and 
no higher compliment can he accorded 
her majesty than that. 


REFUSED TQ PAY FURTHER 


INTO THE METROPOLITAN SURETY. 








Stockholders of Company Decline to 
Make Good Capital Impairment— 
Receivership Next Step. 





As was confidently predicted would 
be the case stockholders of the Metro- 
pulitan Surety Company of New York, 
ai the special meeting held on Saturday 
last, refused absolutely to make good 
the impairment of $149,910.11 in the 
capital of the corporation, and were 
quite content to have a receiver appoint- 
ed, which action will now follow. Ap-| 
plication for the appointment of a re-| 
ceiver must be made by the Aijttorney | 
General, who may file the application 
in any county in the State. Up to the 
hour of The Eastern Underwriter’s go- 
ing to press no action to that end had 
been taken. 

The stockholders’ meeting on the 2nd 
instant was a stormy one, David Mc- 
Clure, the general counsel of the Met- 
ropolitan from the time of its organiza- 
tion, and its president for a brief sea- 
son, was not present, though his attend- 
ance had been requested by special 
resolution of the board of directors. 

The absence of Mr. McClure, how- | 
ever, did not save him from a severe} 
scoring by the irate shareholders. A 
statement presented showed the Mc- 
Clure family to have been paid over 
$20,000 in legal fees, making their con- 
nection with the Metropolitan a decid- 
edly profitable one to themselves, how- 
ever others may view it. 

Some days ago an effort was made to 
reinsure the business of the unfortunate 
company, and while it was_ suc- 
cessful in so far as the burglary risks 
were concerned, these being taken over 
by the General Accident of Scotland, 
which allowed a discount of 45 per cent. 
for them, the attempt to transfer the 
fidelity and certain surety bonds to the 
American Bonding Company, of Balti- 
more, failed through lack of time in 
which to complete essential details. 

D. A. McBeth, the former claim super- 
intendent of the company, has resigned 
all connection with it, and is again as- 
sociated in a responsible capacity with 
the National Surety Company. 











Surety Company Forming at Seattle. 





With a proposed capital of $250,000 
the North American Surety and Indem- 
nity Company is forming at Seattle, 
Wash. When launched the institution 
will transact a general bonding busi- 
ness. Horace C. Henry is to be its 
president; Joshua Green, vice-prest 
dent; Moritz Thomsen, treasurer, and 
Robert S. Walker, secretary. 








NOW ORCANIZINCG 





Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 





PROPOSED CAPITAL .....-. 
BURP LUG. «00.0560. ee 








T. J. FALVEY, President 





INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 
Home Office, BOSTON, MASS. 
New York Office, 27 Pine St. 


BALLARD McCALL, Resident Vice-President 


, SURETY BONDS 
BURGLARY INSURANCE 


JOHN T. BURNETT, fecretary 


AND 








ESTABLISHED 1856 


NORWICH 4xo LONDON 


Accident Insurance Association 
of Norwich, England 


Liability 
and 
Insurance 





Accident Health 


PAYNE & RAMSEY, Inc. 
GENERAL AGENTS 
NEW YORK CITY OFFICE 


1 LIBERTY STREET 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 











AcclDINT WN SUpanes comPi et 
of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York‘ 








THE EMPIRE STATE 


SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


Surety and Fidelity Bonds, Liability, Burglary 
Plate Glass, Boiler, Personal Accident and 
Hea!th Insurance. 

OFFICERS: 

WM. M. TOMLINS Jr., President. 

MOSES MAY, WILLARD P. REID 
WALTER J. MOORE, R. 8. KEELOR, M. D. 
Viee-Presidents. 

Alfred J. Hodson, Ase’t See’y. 
Warrel 8. Pangborn, Treasurer. Hugo Hirsh, Gen’! Counsel 


New York Office, :: 84 William St. 
Brooklyn Office, - 192 Montague St. 


Daniel Stewart. Seeretary. 








PHILADEL PHIA 
CASUALTY CO. 


WALTER LE MAR TALBOT 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 





New York City Office 
84 WILLIAM STREET 
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NO FAULT TO FIND. 





Management of Fidelity and Casualty 
Satisfied With Treatment Accorded 
Company Last Year. 





President George F. Seward and those 
associated with him in the management 
of the sound old Fidelity and Casualty 
Company of New York view with great 
equinimity the progress attained by the 
corporation in the last twelve months, 
and feel the new year to be one of great 
promise. Reviewing the past and look- 
ing to the immediate future Mr. Seward 
says: 

“The year, notwithstanding the finan- 
cial and industrial depression, has been 
prosperous for our company, and we 
think for all our people. 

“On the 31st of December, 1907, we 
faced the music. All our securities prac- 
tically are railway stocks and bonds. 
We appraised them then at market bid 
prices, and, of course, our assets and sur- 
plus suffered. Since that date these se- 
curities have gotten back to normal 
value and our surplus has grown accord- 
ingly. The profits on the business have 
been normal and the surplus will show 
well when our balance is struck for the 
coming financial statement. 

“A period of depression necessarily 
affects the growth of the business. 
Doubtless our growth has been affected 
but that is not a serious matter for us. 
Periods of depression again are apt to 
show up the results of mismanagement. 
No results whatever, in our case, are in- 
dicative of mismanagement. On the 
contrary, aS already stated, our business 
profit has been normal and satisfactory. 

“Nothing untoward has happened to 
the personnel of the company. The 
same directors are with us, the same 
officers, the same staff of superinten- 
dents, and the same staff of general 
agents, resident managers, and agents, 
and the same men inthe ranks. There 
have been some changes, of course, but 
they have been so few that it is not 
necessary to note exceptions. 

“All this means that good will and 
harmony, a common interest and a com- 
mon purpose have been in evidence to 
a degree and that nothing has happened 
to call a halt to our progress, or to raise 
any questions as to the future of our 
business and of all the varied associa- 
tions that have grown up with our busi- 
ness. 

“It is very pleasant to say these 
things. They make a message of cheer 
to every man of our great organization 
whatever may be his place in it. They 
afford the strongest assurance that the 
sentiments of affection that have grown 
with the years are still to grow. It is 
mutual faith and cooperation that have 
wrought out these results. It is the 
same faith, cooperation and brotherly 
feeling that will be cultivated in the fu- 
ture and which make our institution 
auite unique among the enterprises of 
the country. 

“The coming year we feel is full of 
promise. There will be more conserva- 
tive management on the part of compet- 
itors, and our own field as an always 
conservative company will broaden ac- 
cordingly. The repute for fair dealing 
and efficient work that has grown with 
our growth will be stronger because of 
the stress of the last year and the closer 
attention of business men to the need of 
selecting carefully the companies with 
which they deal. 

“With an organization well-nigh per- 
fect in all its parts and with such a sit- 
uation, surely the Fidelity and Casualty 
will make progress in 1909, and we 
shall be able to compare notes at the 
oo of the year with continued satisfac- 

ion. 





Fatalities Among Workmen. 


The total annual mortality from acci- 
cents in the United States among adult 
wage-earning men is between 30,000 and 
35,000, of which at least one-third ana 
perhaps one-half should be saved by in- 
telligent and rational methods of fac- 
tory inspection, legislation and control, 
There were also approximately 2,000,000 


accidents that were not fatal, curtailing | 
the normal longevity among those 

posed to the often needless risks of in| 
dustrial casualties. These conclusions 
are announced in a bulletin of the 
Bureau of Labor issued Monday. The 
bulletin advocates a more earnest efforv 


by the industrial methods of European | 


countries. 





HUMOROUS BURGLARS. 





Find Safe in Oklahoma Bank Easy to 
Open—Hang Up the Combination. 





Regarding the recent robbery of the 
First National Bank of Eufaula, Okla- 
homa, the “McAllester News” records 
the following: 

“The burglars had a keen sense of 
humor. The safe bought by the imme- 
diate predecessors of the present own- 
ers of the bank, is known as the ‘Kansas 
City Cannon Ball.’ It is painted to 7 
semble manganese steel, and the m anu- | 





facturers insist that it is all right, but | 


other safe agents have long declared | 

that any man with a good brace and bi t| 

could easily gain access to the safe. 
“The opinion of the safe sellers seems | 


to have been shared by the burglars, be- | 
cause they hung up a sign reading: ‘A | 
Kansas City safe is easy to open by any- | 


body that is hungry.’ 


“To show their further contempt of | 


the safe, the burglars hung up a sign re- 
cording the combination.” 





A Prosperous Year for the 
Casualty Company. 





Maryland | 


A glance at the annual statement of | 


the Maryland Casualty 
plains the satisfaction with which its 
management views the progress of the 
corporation during the past year, and 
the confidence with which the future is 
regarded. The aggregate assets held by 
the company on January 1, 1909, were 
$4,403,766, and the net surplus, beyond 
the capital of $750,000, $1,157,546. Com- 
pared with the figures of twelve months 
ago the present returns show gains as 
follows: In surplus, $223,618; in pre- 
mium reserve, $210,951; in reserve for 
taxes, etc., $8,094. 

These reserves are now maintained 
by the organization: For unearned pre- 
miums, $1,663,688: for taxes $49.996.54: 
for reinsurance, $2,982; for unadjusted 
claims, $779,553. 

Since organization the Maryland Cas- 


Company, ex-| 








L, A. WATRES, President 





THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 

Home Office, - 
JOS. A. SINN, Mgr. Surety Dept. 
Capital and Surplus over $1,000,000. 


ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 


516 Spruce St. 


J. H. LAW, Secretary 


84 William St. 














ualty has paid claims aggregating $9,- | 


632,091. 





Form Co-Partnership. 





William N. Wyant, formerly of the 
firm of Wyant and Tucker. and Samuel 


M. Kookogey, formerly of the Metropol- | 


itan Surety Company, have formed a co- 


partnership for the transaction of the| 


surety bond and 


insurance brokerage | 


business under the firm name of Wyant | 


and Kookogey, with offices at No. 76 


William street, New York City. 





November Embezzlements. 





Embezzlements in this county during | 


the month of November, according to 
the carefully compiled figures of the Fi- 
delity and Casualty Company aggre- 
gated $1,163,946, as follows: 


Ranks and trust companies.... $69,584 
Beneficial associations........ 2.500 
<<  -  ree 117.261 
General business.............. 809.712 
Insurance companies.......... 15.000 
err re. 7.000 


Transportation companies..... 97.100 
Miscellaneous 





Ask for Money Damages. 


While employed as an iron-worker in 
demolishing a building ait 20 Tinion 
street, Newark, N. J., Thomas Kelly 
claims to have been so seriously hurt 
em November 20, 1906. as to have been 
incapacitated from following his trade 
ever since. He asks $25,000 damages 
and has brought suit against Contractor 
Fred Kilgus for that amount. 


LONDON GUARANTEE AND ACCIDENT CO., Ld. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’! Manager 


Va 
Health, Credit, Burglary Pie 


Liability, Accident, 


and Sieam boiler 





Established 1869. 


F. J. Walters 
Kesident Manager 
45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs.,-——-——,— 
-New England 








Home Office, 


PLA’ E GLASS 
PERSONAL _CCtuant 
AND HEALT 


Daniel D. Whitney, Vice-Pres. 





METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WI SLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


47 CEDAR STREET. 


Alonzo G. Brooks, Ass‘t Sec. 














Assets... 


Plate Glass, Steam Builer, Fly Wheel, 


Liability and Bonded Attorneys’ List. 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


Capital and Surplus........... 
Losses paid to January |, 1908..26, '629, 131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Employers. Public, 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


see OFFICERS...... 
GEORGE F. SEWARD, President 


..$7,537,429.91 
2,013,400.24 


Teams, Workmen's 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 











Surety Commissions Regulated. 





Hereafter the commission paid to out- 
of-town agents on fidelity and surety 
business will be restricted to 25 per 
cent., while local brokers will get but 
15 per cent. Attorneys, who heretoforé 
have been allowed a commission will 
nut be granted the concession from now 
on. 





Writing Commercial Business. 








Personal accident and health policies 
are now being issued on annual, semi- 
annual and quarterly premium bases by 
the Union Health and Accident Insur- 
ance Company, of Denver, Colo. which 
heretofore has been writing business on 
the industrial plan only. 


Gets Large Territory for United Surety. 


In addition to the extensive territory 
which he already controlled, L. § 
Joseph, of Cape Girardeau, Mo., will, as 


resident ‘vice-president and manager of 
the United Surety, of Baltimore, repre- 
sent the company in Neb., Colo., Iowa, 
and IIl., outside of Cook County. 
Clintsman, formerly with the 
& London in the New Eng- 
land field has been appointed special 
agent for the Aetna Indemnity Com- 
pany, traveling from its headquarters 
at New York City. 


F. W. 
Norwich 
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UNITED SURETY COMPANY 


BALTIMORE MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 








Industrial Life and Health Insurance Company | 


Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women and children against loss by sickness, accident and death, 
all under one policy. Premiums, 5 cents to 50 cents per week. 
Organized 1891, enjoys seventeen years of unprecedented success; maintains 
seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 
Closed the year 1907 with marvelous results. To be fully appreciated, our policy 
contract must be compared with other companies, you being the judge of which 
is the best. We know the verdict will favor our contract. 


JoHN N. McEAcHERN, President 
R. H. Dosss, First Vice-President 


8. C. McEAcHERN, Second Vice-Pres. 
L. M. SHEFFIELD, Secretary 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 
a 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOHERY. CHICAGO, ILLINOIS 
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‘The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excep- 
tional record fur 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders i 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 

















FRANKFORT 


ACCIDENT AND TE GLASS 


INSURANCE CoO. 


OF FRANKFORT-ON-THE-MAIN, - CERMANY 
ESTABLISHED 1865 


United States Department, 100 William Street, New York, N. Y. 
TRUSTEES: 
RIcHARD DELAFIELD, Pres. of National Park Bank 
gpaner THALMANN, of Ladenburg, goskgenn & Co. 
STUYVESANT FisH, 214 aay New York 
e * FRANKLIN, U. 8S. Mgr. and Attorney . M. SMITH, Sec. U. 8. Branch 
“Employers, Landlords. Contingent, Vessel Owners, General, Druggists, Physicians, 
Elevator, and Public Liabilitie:, Workmen’s Collective, a Burglary, Individual 
Accident and Health, and Industrial Accident and Healt 
AGENTS WANTED FOR Deposited with Insurance De mannete in 
UNOOCUPIED TERRITORY > the U. 8. for Protection of Policyholder $600,000.00 


TH 


MARINE, 








The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 


Write for information concerning agent’s contracts. 
better or more liberal. 


CONNELL BLODG., 


None 


SCRANTON, PENNA. 


THE SATISFACTION OF 





piste, 


pany—not too 
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INSURANCE 


EUREKA EcoMPaiy 


Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive 
Company 


| Liberal and up-to-date Ordinary and Industrial Policies issued. 
respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 


Cor- 








MAXIMUM PROTECTION-MINIMUM COST 
PHILADELPHIA, PA. 


OFFICERS—WM. W. aes, pes va a A. SMITH, Sec. L. BR. BONTA, Mer. Agencies 
is company will interest 


L. R. ™BONTA. M | ts of Agencies, ) LE my Blidg., Philadelphia 

















